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By  the  middle  of  December,  you'll  be  seeing  a  large 
number  of  Abbey  National  cheques  and  cheque  guarantee  cards. 

When  you  do,  rest  assured  that  all  is  well. 

The  Abbey  National  £50  Cheque  Guarantee  Card  is  fully 
backed  by  the  Cheque  Card  Committee  of  APACS.  Just  like 
most  other  major  banks. 

And  all  personal  cheques  guaranteed  by  the  card 
(which  unlike  others  displays  the  holder's 
account  number)  will  be  honoured  by  Abbey 


National  up  to  the  £50  limit, 
providing  the  usual  simple 
rules  are  followed. 

As  a  further  safeguard, 


fABBC-y 
NATIONAL 
BUILDING  SOCIETY 


Abbey  National  Building  S 


Abbey  National  has  set  up  its  own  Retailer  Referra 
Bureau. 

What  this  offers  is  a  central  24  hour  bureau  for  you 
staff  to  contact  if  they  suspect  fraud.  In  other  words,  yoi 
can  be  100%  sure  that  Abbey  National  cheques  and  chequ 
cards  are  every  bit  as  valid  as  the  ones  tha 
you're  more  used  to  seeing. 

For  further  details,  please  contac 
Abbey    National    Building  Societ; 
Department    R.C.R,    Phoenix  Wa? 
Cirencester,  Gloucestershire  GL7  1R1 
The  new  Abbey  National  Cheqm 
and  Cheque  Guarantee  Card. 
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Last  week 
pharmacists 
t  rm  achieved  both  fame 
\\  and  notoriety  in  the 
national  Press.  Positive  coverage 
came  when  the  nationals 
reported  the  Leo  Burnett 
advertising  agency's  survey  in 
which  customers  said  High 
Street  chemists  are  the  best 
providers  of  good,  personal 
service  (pi  100),  with  a  52  per 
cent  vote  putting  them  top  of  the 
"top  12"  retail  outlets.  Also 
chemists  failed  to  register  in  the 
"worst  12"  service-givers,  where 
supermarkets  came  out  on  top! 

The  infamy  element  came  in 
separate  newspaper  reports:  in 
Scotland,  a  pharmacist  admitted 
obtaining  £12,000  through 
prescription  fraud  (pl069),  and 
in  the  second,  agent 
provocateurs  acting  for  The 
Sunday  Times  allege  that  three 
pharmacists  accepted  scripts, 
did  not  dispense  them,  and  in 
exchange  gave  the  patient  goods 
in  kind. 

The  Pharmaceutical  Society 
of  Great  Britain  has  asked  The 
Sunday  Times  for  its  files  so  that 
it  may  act  as  necessary,  however 
the  facts,  as  reported,  do  not 
constitute  fraud.  And,  while  we 
understand  the  journalistic 
desire   to   expose   matters  of 


public  interest,  in  general 
professional  conduct  and  ethics 
are  best  dealt  with  through  co- 
operation with  the  professional 
body  so  that  potential 
prosecutions,  or  disciplinary 
hearings  are  not  jeopardised. 
PSGB  registrar  John  Ferguson 
this  week  pointed  out  to  The 
Sunday  Times'  Editor,  that  such 
co-operation  between 
newspaper  and  Society  has  just 
resulted  in  the  successful 
prosecution  of  three  people  with 
due  acknowledgement  of 
journalists'  involvement  (pl070). 

The  profession  has 
remarkably  few  miscreants  but 
just  one  can  be  sufficient  to 
tarnish  its  good  name.  However, 
while  study  of  Statutory 
Committee  proceedings  and 
court  cases  will  bear  this  out,  the 
number  of  pharmacists  involved 


in  "grey  area"  business  deals, 
probably  always  has  been  too 
many  for  the  profession's  own 
good. 

For  example,  the  Drug  Tariff 
discount  scale  is  evidence  of 
pharmacists'  "entrepreneurial 
success",  as  was  the  withdrawn 
high  discount  scheme  —  note 
that  the  Minister  again  has  his 
eyes  on  PI  profits  (last  week 
pl075).  It  has  also  been 
suggested  to  C&D  that  certain 
retail  pharmacists  are  acting  as 
agents  for  manufacturers  with 
unwanted  export  orders  or  stock 
no  longer  saleable  in  the  UK 
through  normal  channels, 
perhaps  because  of  relicensing 
or  repackaging.  Stock  is  said  to 
be  sold  on  down  wholesaler 
chains  with  profit  to  all  parties. 
Only  sharp  practice  may  be? 
And  illegal,  only  if  the  medicine 
is  unlicensed  or  does  not  comply 
with  the  current  data  sheet. 

But,  both  the  patient  and  the 
reputation  of  the  pharmacist 
professional  are  at  risk.  The 
sums  involved,  when  weighed 
against  the  reputation  of 
pharmacy,  are  paltry.  Such 
business  is  bad  business  for  a 
profession  of  which  N\\  \^ 
the  public  rightly  j  \  f  \ 
expects  —  and  gets  [if  i 
—  so  much.  1  _J   L  1 
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Supervision  revamp 
first,  then  new  roles 

The  Government  is  waiting  for  pharmacy  to  decide  on  the  Nuffield 
recommendations  before  sanctioning  any  wider  role.  In  the  White  Paper 
"Promoting  Better  Health"  published  as  C&D  went  to  Press,  the  Government 
promises  allowances  for  educating  other  health  workers  and  maintaining 
patient  records,  with  funds  for  practice  research  and  continuing  education  "in 
due  course".  And,  in  the  Health  and  Medicines  Bill,  introduced  to  the 
Commons  on  Wednesday,  the  Government  sets  legislation  in  motion, 
including  a  price  on  sight  tests. 


Differences  within  pharmacy  on  the 
delegation  and  supervision  of  dispensing 
will  have  to  be  resolved  before  the 
Government  agrees  to  implement  the 
Nuffield  recommendations  for  further 
development  of  the  pharmacist's  role. 

The  Government  White  Paper 
"Promoting  Better  Health",  which  outlines 
the  programme  for  improving  primary 
health  care,  recalls  that  Nuffield  placed 
particular  emphasis  on  advising  patients 
on  minor  symptoms  and  the  most  sensible 
and  effective  ways  of  using  medicines. 

It  suggested,  says  the  White  paper,  that 
pharmacists  should  be  able  to  delegate  to 
appropriately  trained  assistants,  some  of 
their  present  responsibility  for  the 
dispensing  of  prescriptions,  while 
retaining  overall  personal  responsibility. 

The  White  Paper  states:  "While  the 
proposal  for  a  wider  role  for  pharmacists 
has  met  with  widespread  support,  the 
suggestion  that  dispensing  should  be 
delegated  has  had  a  mixed  reception 
within  the  profession.  Yet  it  is  crucial,  if 
pharmacists  are  to  have  time  to  undertake 
the  wider  role  envisaged  for  them." 

The  White  Paper  expresses  confidence 
that  the  profession  will  respond  to  the 
challenge.  "Time  will  be  needed  to  work 
out  the  detailed  practical  arrangements  for 
adopting  a  flexible  approach  to 
supervision  and  the  Government  will 
discuss  this  with  the  profession." 

Areas  where  the  Government  intends 
to  take  action  now  include: 

An  allowance  is  to  be  introduced 
payable  by  family  practitioner  committees 
and  health  boards  to  pharmacy 
contractors  who  participate  more  actively 
in  education  of  other  community  health 
workers.  This  includes  those  responsible 
for  residential  homes  for  children,  the 
handicapped  and  the  elderly,  where  the 
pharmaceutical  supervision  of  the  supply 
and  safe  keeping  of  medicine  is  important. 

An  allowance  is  to  be  introduced  for 
those  pharmacies  who  maintain  substantial 
records  of  medicines  prescribed  for,  or 
purchased  by,  individual  patients, 
particularly  those  relating  to  the  elderly  or 


confused  on  long-term  medication. 

The  Government  accepts  that 
pharmacies  can  be  used  to  display  health 
education  and  health  promotion  material 
and,  as  soon  as  resources  permit,  will 
make  funds  available  to  assist  in  the 
provision  of  such  material. 

The  Government  intends  to  make  funds 
available  to  encourage  pharmacists  to 
participate  in  "co-ordination  centres"  to 
develop,  at  a  local  level,  policies  on 
effective  and  economic  prescribing. 

The  Government  will  "in  due  course", 
make  funds  available  for  pharmacy 
practice  research.  Areas  outlined  for 
study  include  the  relationship  between  the 
delivery  of  services  and  remuneration, 
how  advisory  and  information  services  can 
best  be  provided  in  pharmacies  and  how 
the  changing  role  affects  training  needs. 

However,  the  Paper  warns:  "The 
Government  will  review  the  new  contract 
in  the  light  of  experience  to  consider 
whether  more  competition  is  needed. 

The  White  Paper  accepts  that,  as  the 
role  of  the  pharmacist  changes,  new  skills 
will  be  required.  "At  an  appropriate  time, 
the  Government  will  make  available 
additional  funds  for  continuing  education 
and  in-service  training  for  pharmacists." 
Blood  glucose  testing  strips  will  go  on 
scripts.  And  a  new  range  of  wound  care 
products  will  be  available  when  resources 
permit. 

The  Government  also  intends  to  enter 
into  negotiations  with  the  profession  about 
the  establishment  of  a  fund  for  FPCs  and 
HBs  to  help  attract  pharmacies  to,  or 
improve  the  standards  of  services  in,  inner 
cities  and  other  deprived  areas.  The  fund 
will  be  available  for  security,  services  for 
ethnic  minorities,  the  establishment  of 
health  centre  pharmacies  and 
improvements  to  premises. 

The  White  Paper  rules  out  an 
immediate  general  review  of  the 
categorisation  of  medicines. 

The  Government  says  it  has  no  plans  at 
present  to  extend  the  limited  list  into  other 
therapeutic  groups  or  to  introduce  generic 
prescribing  or  substitution. 


We  are  looking  at  ways  of  giving 
incentives  to  pharmacists  to  take  on 
these  other  roles  .  .  .'  Tony  Newton 


Welcome,  but . . . 

PSGB  president  Mr  Bernard 
Silverman  says  he  is  delighted  that 
the  Government  has  acknowledged 
the  benefits  of  expanding  the  role  of 
the  pharmacist  as  a  front  line, 
primary  health  care  leader. 

But  he  has  misgivings  that  in  several 
parts  relating  to  pharmaceutical  services, 
the  impression  given  is  that  there  is  at 
present  no  commitment  to  making  the 
necessary  resources  available  to  enable 
the  expanded  role  to  be  implemented. 

Commenting  on  the  Government's 
expectation  of  "a  more  flexible  approach 
to  the  supervision  of  dispensing",  Mr 
Silverman  said  the  first  priority  must  be  to 
maintain  for  the  public  a  pharmaceutical 
service  of  the  highest  quality.  The  PSGB, 
like  the  Government,  was  confident  that 
the  profession  would  meet  the  challenge. 

Mr  Tim  Astill,  NPA  director 
comments:  "It  seems  that  the  section 
relating  to  pharmacy  is  the  most  positive 
and  that,  of  all  the  health  care  professions 
pharmacy,  has  the  least  to  worry  about. 

"What  I  don't  like  is  when  it  says  'when 
resources  permit'.  Bearing  in  mind  that 
those  administering  the  health  services 
have  to  choose  priorities,  when  and  where 
is  the  money  coming  from?" 


The  Health  and  Medicines  Bill  is 

designed  to  allow  Health  Authorities  to 
raise  additional  funds  by  making  better 
use  of  their  facilities,  for  example,  by 
leasing  space  to  commercial  outlets.  Other 
clauses  provide  for  compulsory  retirement 
of  GPs  at  "a  certain  age",  probably  70;  for 
the  levy  of  a  dental  examination  fee 
(around  £3),  and  NHS  sight  test  fee 
(£6-£10).  It  also  gives  statutory  backing  to 
the  current  structure  of  fees  for  licences 
issued  under  the  Medicines  Act. 
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employed  by  a  group  of  pharmacies  to 
take  on  these  additional  duties. 

The  second  pharmacist  per  pharmacy 
was  also  suggested  as  an  answer,  both  by 
the  Swindon  Branch,  and  by  the 
Northumbrian  Branch.  The  South  Clwyd 
Branch  suggests  that  it  would  be  "an  ideal" 
to  work  towards  a  second  pharmacist 
allowance,  relative  to  the  size  of 
dispensing  turnover. 

The  Edinburgh  &  Lothians  Branch 
gave  "unanimous  support"  to  Council's 
view  on  supervision,  while  expressing 
caution  that  the  supervision  and  approval 
of  pharmacy  technicians  courses  should 
lie  with  the  Society,  and  any  dilution  of  the 
profession  of  pharmacy  by  pharmacy 
technicians  should  be  resisted. 

There  was  widespread  approval  of 
Council's  view  that  no  "P"  medicines 
should  be  sold  in  the  absence  of  a 
pharmacist.  However,  the  Ceredigion 
Branch  felt  that  the  decision  whether  a 
particular  "P"  medicine  requires  the  direct 
involvement  of  a  pharmacist  in  the  sale 
should  not  be  left  to  individuals,  and  that 
legislation  should  create  two  categories  of 
medicines.  The  Northumbrian  Branch  felt 
there  was  merit  in  the  Young  Pharmacists' 
Group's  suggestion  of  two  categories  of 
medicine,  including  Pharmacists' 
Formulary  medicine  which  could  only  be 
sold  by  the  pharmacist. 

Remuneration  is  obviously  an 
important  consideration.  The  Isle  of  Wight 
Branch,  which  welcomed  the  broad 
outline  of  Nuffield,  said  that  new  services 
of  sufficient  importance  should  be 
remunerated.  The  Edinburgh  &  Lothians 
Branch  pointed  out  that  quantifying  the 
nature  of  the  additional  services  would  be 
difficult. 

The  Ceredigion  Branch  no  doubt 
spoke  for  many  when  it  commented  that 
such  activities  should  not  be  carried  out  at 
the  expense  of  existing  services. 


Three  years  jail 
for  Zantac  fraud 

A  Scottish  pharmacist  was  recently 
jailed  for  three  years  by  the 
Edinburgh  High  Court  for  obtaining 
£12,000  by  fraud  from  the  National 
Health  Service. 

John  Glass  of  Selkirk  Way,  Cambroe, 
Lanarkshire,  admitting  forming  a 
fraudulent  scheme  to  obtain  money  at  his 
two  pharmacies  in  Gallowgate  and 
Backcauseway,  Glasgow,  between  January 
1985  and  June  last  year.  He  dispensed 
Zantac  and  instead  of  giving  patients  the 
full  amount  gave  them  a  smaller  quantity 
plus  cash.  He  then  claimed  the  full  cost 
from  the  NHS. 

Mr  Derek  Emslie,  QC,  Advocate- 
Depute,  said  Mr  Glass  had  been  struck  off 
the  Pharmaceutical  Society's  Register  in 
1975  for  the  theft  of  pharmaceutical 
supplies  but  his  name  had  been  restored 
three  years  later.  A  second  conviction  for 
two  separate  contraventions  of  the  Misuse 
of  Drugs  Act  had  earned  him  a  reprimand. 

Mr  William  Dunlop,  for  Mr  Glass,  said 
sometimes  patients  did  not  require  the  full 
60  tablets  prescribed  and  Mr  Glass  had 
given  them  30  and  cash  instead.  He  had 
submitted  the  prescriptions  for  the  full 
amount,  but  he  had  not  deprived  his 
patients  of  proper  medication  and  had  not 
sold  the  extra  tablets  on  the  black  market. 

It  was  a  sad  stoi7  of  a  person  who  had 
rescued  himself  from  alcoholism.  At  one 
time  his  business  had  a  turnover  of 
£140,000  but  this  was  halved  when  a  new 
health  centre  opened  in  the  Gorbals. 

Lord  Ross,  Lord  Justice  Clerk,  said  the 
system  of  prescriptions  could  only  work  if 
pharmacists  could  be  trusted.  Mr  Glass 
had  broken  that  trust. 


If  the  Society's  Council  was  looking 
for  clear  guidance  from  the 
profession  on  the  way  forward  from 
the  Nuffield  report,  it  will  probably 
be  disappointed. 

Hard  decisions  appear  to  be  in  the 
offing  if  the  results  of  a  C&D  survey  of 
branch  responses  to  Council's  consultative 
document  are  reflected  nationally. 

Supervision  and  delegation  are  the  key 
areas  where  the  profession's  views  look  to 
be  split.  On  one  hand,  branches  are 
reporting  widespread  backing  for  an 
"extended  role",  with  domicilary  visiting 
and  services  to  residential  homes  seen  as 
desirable  adjuncts  to  the  pharmacist's  role. 
But  the  time  for  this  expanded  role  is  the 
stumbling  block. 

South  Clwyd  Branch  agreed  that  final 
responsibility  for  supervision  of 
dispensing  must  rest  with  the  pharmacist, 
but  the  presence  of  the  pharmacist  during 
contracted  hours  was  necessary  for  the 
oversight  of  each  prescription.  The 
Branch  did  not  feel  relaxation  of 
supervision  over  any  class  of  prescription 
was  advantageous. 

Ceredigion  Branch  particularly 
disagreed  with  the  suggestion  that  some 
repeat  prescriptions  be  exempt  from  direct 
supervision,  on  the  grounds  that  the 
pharmacist  should  be  available  to  those  on 
long-term  therapy  if  he  is  to  extend  his  role 
in  the  monitoring  of  drug  therapy. 

The  Edinburgh  &  Lothians  Branch,  in 
company  with  the  Fife  and  Scottish  Border 
Branches,  took  the  view  that  the 
exemption  conditions,  under  which 
prescriptions  could  be  dispensed  by 
appropriately  trained  members  of  staff, 
were  less  than  ideal  and  could  lead  to 
confusion  in  interpretation,  while  the  East 
Cumberland  Branch  "strongly  disagreed" 
with  Council's  view,  saying  that  "it  is 
imperative  that  the  pharmacist  sees  every 
prescription  before  it  is  handed  to  the 
patient,  even  if  it  is  only  for  dressings." 

Swindon  &  District  Branch  said  that 
prescriptions  for  some  dressings  need  as 
much,  if  not  more,  pharmacist  input  that 
some  drug  prescriptions,  and  some  GSL 
prescription  items  —  like  aspirin  75mg  — 
may  also  need  detailed  explanation  by  the 
pharmacist.  Proposed  changes  would 
make  a  nonsense  of  one  of  pharmacy's 
strongest  claims  —  "that  we  are  available 
whenever  the  pharmacy  is  open". 

One  suggestion  to  resolve  such  a 
problem  was  that  a  pharmacist  might  be 


Doctors  behind 
on  charges? 

Berkshire  Family  Practitioner 
Committee  is  investigating  why 
dispensing  doctors  are  collecting 
less  money  in  prescription  charges 
than  pharmacists. 

The  FPC  noticed  in  its  annual  accounts 
that  charges  formed  10  per  cent  of  the 
gross  cost  of  prescriptions  dispensed  by 
pharmacists  but  for  dispensing  doctors  the 
proportion  was  only  7  per  cent. 

FPC  administrator  Mr  Jerome  O'Brien 
told  C&D  he  did  not  know  why  there  was 
this  discrepancy.  "It  might  be  something 
peculiar  to  rural  areas  or  that  doctors  are 
bad  collectors  of  taxes,"  he  said.  "We  are 


not  accusing  anyone  of  doing  anything 
unlawful,  but  clearly  it's  a  question  that 
needs  looking  at." 

The  charges  are  collected  from 
pharmacists  and  doctors  in  different  ways, 
he  added.  Doctors  submitted  the  money  to 
the  FPC  whereas  pharmacists  had  it 
deducted  automatically  by  the 
Prescription  Pricing  Authority. 

Early  next  year  the  FPC  is  to  examine 
the  40-50  dispensing  doctors'  accounts  to 
see  if  some  are  worse  than  others. 

Pharmacists  have  asked 
Nottinghamshire  FPC  to  investigate 
discrepancies  in  the  charges  collected  by 
local  dispensing  doctors.  Administrator 
Mr  John  Williams  told  C&D  that  the 
amounts  collected  were  always  subject  to 
checking  but  the  FPC  did  not  have  the 
resources  for  an  extensive  investigation. 


Chemist  &  Druggist  28  November  1987 


1069 


Steroid  supplies: 
two  sentenced 

Two  men  who  supplied  "potentially 
damaaging"  anabolic  steroids  to 
body  builders  have  been  jailed  by  a 
judge  at  Leicester  Crown  Court. 

Michael  Claxton,  50,  of  Fieldway 
Crescent,  Great  Glen  and  Ian  Tomlinson, 
25,  of  Pamela  Place,  Leicester,  sold  the 
drugs  through  a  mail  order  advertisement 
placed  in  Bodybuilding  Monthly.  They 
used  the  address  of  a  woman  who  helped 
them  with  their  business,  who  was  not 
aware  that  what  she  was  doing  was  illegal. 
Margaret  McGrath,  25,  of  Anchor  Close, 
Leicester,  typed  out  free  fact  files  on 
steroids,  one  of  which  claimed:  "No  one  in 
our  experience  has  suffered  from  taking 
steriods,  but  long  term,  no  one  knows  for 

DDA  calls  for 
Clothier  update 

Calls  for  the  renegotiation  of  the 
Clothier  Regulations  were  made  at 
the  Dispensing  Doctors'  Association 
Conference  held  in  Coventry  on 
November  14. 

Motions  passed  by  the  Conference 
included  one  calling  for  representations  to 
the  General  Medical  Services  Committee 
and  the  Department  of  Health  calling  for 
the  renegotiation  of  Clothier  in  the  light  of 
modem  technology,  including  computers 
in  doctor's  dispensaries  and  original  pack 
dispensing. 

The  Conference  agreed  a  motion  that 


Pertussis  myth? 

The  suggestion  that  whooping 
cough  vaccine  caused  brain 
damage  in  children  was  based 
more  on  "mythology  than  science," 
a  leading  child  neurologist  told  the 
High  Court  on  Monday. 

Dr  John  Stephenson,  a  consultant 
paediatrician  in  neurology  at  Glasgow's 
Royal  Hospital  for  Sick  Children,  told  Mr 
Justice  Stuart-Smith  that  any  evidence 
which  might  once  have  existed  for  a  casual 
link  had  "evaporated."  In  his  opinion, 
there  was  "no  risk"  attached  to  the 
vaccine. 

Dr  Stephenson  said  that  10  years  ago 
he  believed  the  vaccine  might,  on  rare 
occasions,  cause  febrile  convulsions.  But 
more  recent  evidence  suggesting  other 
I  reasons  for  the  fits  had  made  him  change 


certain  what  effect  prolonged  use  has." 

Ms  McGrath  backed  out  of  the 
business  when  an  article  appeared  in  the 
Mail  on  Sunday,  revealing  how  a  reporter 
had  posed  as  a  bodybuilder  and  bought 
steroids  from  her.  But  Mr  Claxton  and  Mr 
Tomlinson  changed  to  a  box  number  and 
carried  on. 

Mr  David  Ross,  prosecuting,  said 
steroids  were  only  available  on 
prescription  from  a  doctor  or  dentist  and 
these  people  had  sold  the  drugs  to 
bodybuilders.  All  three  defendants 
admitted  a  charge  under  the  Medicines 
Act. 

Ms  McGrath  was  conditionally 
discharged  for  two  years  after  Judge 
Christopher  Pitcher  said  he  was  satisfied 
she  had  played  only  a  small  part  in  the 
business  and  had  backed  out  at  an  early 
stage. 

He  sentenced  Mr  Claxton  to  nine 
months  and  Mr  Tomlinson  to  six  months. 


the  "serious  difficulty"  clause  be  more 
widely  publicised  and  that  an  appropriate 
form  should  be  readily  available  from 
doctor's  surgeries.  It  also  supported  the 
view  that  patient  groups  like  Community 
Health  Councils  and  Parish  Councils 
should  have  a  statutory  right  to  give 
evidence  to  Rural  Dispensing  Committee 
hearings,  as  well  as  restating  DDA  policy 
that  all  patients  should  have  complete 
freedom  to  choose  where  to  obtain  their 
medicines  from. 

[J  A  new  pressure  group,  Patients  Rebel 
over  Dispensing  (PROD)  has  been  set  up 
by  a  parish  councillor  Ian  Bennett  from 
Sapcote,  Leics.  The  group  will  campaign 
for  freedom  of  choice  of  patients  in 
country  areas  between  chemist  and  doctor 
dispensing. 


his  mind.  He  became  interested  in  the 
controversy  after  seeing  some  of  his 
patients,  whom  he  knew  had  developed 
brain  damage  unrelated  to  the  vaccine, 
appearing  on  television  claiming  that  they 
were  vaccine  victims. 

Dr  Stephenson  was  giving  evidence  for 
the  Wellcome  Foundation  in  a  test  case, 
awaited  by  the  parents  of  200  brain 
damaged  children,  to  decide  whether  the 
vaccine  can  cause  brain  damage.  The 
hearing  continues. 

The  official  opening  of  the  College  of 
Pharmacy  Practice's  new  premises  by 
Junior  Health  Minister  Edwina  Currie  was 
cancelled  earlier  this  week.  Publication  of 
the  Government's  White  Paper  on  Primary 
Health  Care  required  Ms  Currie's 
presence  elsewhere.  The  ceremony,  at 
Bell  House,  111  Lambeth  Road,  will  now 
take  place  sometime  in  the  New  Year. 


In  1937  pharmacist  Robert  Simson  set  up  a 
photofinishing  business  in  Dumfries  for 
pharmacies  who  had  to  send  their  orders 
out  of  town.  His  was  the  first  firm  in 
Scotland  to  introduce  colour  printing.  At  a 
ceremony  to  commemorate  fifty  years  of 
trading  between  Kodak  Ltd  and  Robert 
Simson,  Robert's  son  George  was 
presented  with  an  engraved  tray  by  Trevor 
Ay  re  (right),  regional  manager  Kodak 
Photofinishing  Systems 


FPC  co-operation 

Cheshire  Family  Practitioner 
Committee  is  to  issue  all  its  GPs 
with  a  free  good  prescribing  guide 
which  has  been  co-produced  by 
doctors  and  pharmacists. 

FPCs  throughout  the  country  will  also 
receive  a  copy  of  the  six-page  booklet 
entitled  "Guidelines  for  Good 
Prescribing".  It  advises  on  writing  scripts, 
quantities  of  prescribed  drugs,  OPD, 
black-listed  and  non-tariff  products, 
prescribing  responsibility  and  Misuse  of 
Drugs  regulations. 

The  Guide  has  been  written  by 
pharmacist  Robin  Brown,  a  member  of  the 
Family  Practitioner  Committee  and  vice- 
chairman  of  the  Local  Pharmaceutical 
Committee,  and  Dr  Martin  Hudson,  Local 
Medical  Committee  secretary. 

Mr  Brown  said  that  local  pharmacists 
had  been  concerned  about  over- 
prescribing  in  the  area,  and  at  their 
request  he  had  raised  the  problem  with  the 
FPC.  The  result  was  a  working  party  made 
up  of  three  pharmacists,  three  doctors  and 
a  neutral  chairman  to  over-see  writing  of 
the  booklet  which  took  six-months. 


NPA  threat 

Dispensing  doctors'  staff  are  unlikely  to  be 
able  to  take  the  examination  for  the 
Society  of  Apothecaries'  dispensing 
technicians  certificate. 

Dr  David  Roberts,  chairman, 
Dispensing  Doctors  Association,  told  C&D 
that  the  Society  had  made  it  clear  that  if 
facilities  were  offered  to  dispensing 
doctors'  staff,  the  NPA  would  withdraw  its 
support,  without  which  the  society  would 
not  be  viable. 
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■  TROPICAL  REFLECTIONS  ■ 

by  Xroyser 


Well,  what  a 
nice  notion... 


Evans  taken  to 
court  by  Bayer 

The  availability  of  Evans  Medical's 
generic  nifedipine  capsules  has 
angered  Bayer,  the  makers  of 
Adalat. 

Bayer  UK  say  that  their  parent 
company  Bayer  AG  has  issued 
proceedings  in  the  High  Court  against 
Evans  Medical  Ltd  "in  respect  of  the 
infringement  by  Evans  of  Bayer  UK's 
patent  covering  nifedipine." 

Evans  managing  director  Marc 
Wheeler  says  that  Evans  will  be  defending 
the  application  for  an  injunction,  which  is 
set  for  December  15. 

Millions  of  AIDS 
carriers  —  WHO 

The  World  Health  Organisation 
estimates  that  between  five  and  ten 
million  people  may  be  infected  the 
AIDS  virus  worldwide. 

WHO  says  that  the  64,488  AIDS  cases 
reported  in  127  countries  up  to  November 
11  represent  only  a  fraction  of  the  total 
AIDS  cases  to  date,  estimated  at  between 
100,000  and  150,000.  The  organisation 
estimates  that  as  many  as  one  million  new 
cases  could  develop  in  persons  already 
infected  with  HIV,  by  1991. 

Estimates  for  Europe  are  up  to  one 
million  persons  infected,  over  7,500  AIDS 
cases  reported  in  27  countries,  and  25,000 
new  cases  by  the  end  of  1988. 

Heads  better  up 
for  H  blockers 

Patients  receiving  ranitidine  for 
oesophagitis  will  also  benefit  from 
sleeping  with  a  raised  bedhead, 
according  to  last  week's  Lancer. 

The  reduction  in  pain  score  and  the 
area  of  ulceration  healed  was  about  twice 
that  achieved  with  either  treatment  alone, 
say  workers  at  the  Frenchay  Hospital, 
Bristol. 

They  say  the  results  appear  to  confirm 
that  gastro-oesophageal  acid  reflux  must 
account  for  a  substantial  proportion  of 
damage  to  the  lower  oesophageal  mucosa 
in  patients  with  severe  peptic  oesophagitis. 
They  conclude  that  sleeping  with  a  raised 
bed  head  reduces  such  reflux  and  is  an 
effective,  cheap  and  simple  way  of 
improving  the  response  to  H, -antagonist 
therapy. 


I  like  the  idea  of  £20,085  a  year.  That's  the 
value  set  for  our  notional  salary  this  year,  if 
you  haven't  yet  caught  up  with  last  week's 
news.  I  like  Alan  Smith's  comment: 
"Proprietors  are  re-assessing  their  value  to 
the  health  service  by  paying  themselves  a 
reasonable  salary."  I  am  even  more 
delighted  to  say  that  this  year,  for  the  first 
time  ever,  my  accountant  told  me  I  had  hit 
the  profit  target.  Since  life  is  short,  my 
pension  fund  was  topped  up,  and  we  had  a 
decent  holiday,  as  well!  If  the  bloke  up  the 
road  decides  to  take  compensation,  he 
might  join  me  to  give  us  both  a  much 
improved  quality  of  shared  work  and 
responsbility,  and  even,  because  of 
reduced  overheads,  a  better  return  to  him 
than  ever  he  had  before. 

White  papers  — 
white  wash 

I  was  tickled,  though  not  amused,  at  Tony 
Newton's  guarded  reply  to  the  forthright 
invitation  to  the  dance  from  David  Sharpe 
at  the  recent  PSNC  annual  dinner.  Last 
week's  Comment  suggests  that  while 
willing  to  accept  our  performance  of  new 
dances,  specially  choreographed  as  part 
of  our  future  permanent  repertoire,  the 
Minister  did  his  own  dance,  all  around  the 
mulberry  bush,  to  avoid  acknowledging 
an  acceptance  of  debt. 

This  is  a  pity,  since  many  of  us  intend  to 
continue  improving  our  premises  and  the 
services  we  offer  from  them.  There  is 
always  room  for  improvement  on  past 
performance  anyway.  But  when  we  begin 
moving  into  services  unrelated  to  actual 
supply  or  sale,  then  costs  are  incurred  for 
which,  under  the  present  contract,  there  is 
no  recognition  and  no  payment. 

In  fairness,  some  services  might  well 
be  self-financing,  as  they  are  at  present, 
such  as  pregnancy  testing,  and  maybe 
blood  pressure  monitoring,  it  could 
suggest  the  people  who  want  it  can  well 
afford  to  pay  for  it.  But  as  a  philosophy 
such  thinking  falls  down  in  the  face  of  the 
needs  of  an  ageing  population.  When 
confusion  or  disability  enters  the  field,  and 
calls  for  us  to  extend  our  help  as  part  of  our 
professional  share  of  responsibility,  and 
when  it  comes  to  maintaining  records  of 
patients'  medication,  then  direct  and  fairly 
heavy  costs  will  be  incurred  in 
safeguarding  people  least  likely  to 
perceive  a  problem  or  be  able  to  pay 
directly  for  it. 


We  think  we  are  offering  a  special 
service.  The  Minister  acknowledges  there 
are  ways  of  using  our  skills  better.  It  will 
take  us  time  to  get  our  act  together  at 
ground  level.  We  are  lucky  to  have  men 
and  women  of  vision  trying  to  push  us  up 
into  the  light.  Half  the  time  it  is  we  who 
have  held  ourselves  back,  which  must  be 
profoundly  disappointing  for  them.  But  I 
believe  if  we  mount  thoughtful  PR 
programmes,  relatively  low-key,  steadily 
marketing  what  we  actually  do  and  would 
like  to  do,  then  we  will  be  in  a  better 
position  to  persuade  the  public,  and 
therefore  the  Government,  we  are  worth 
paying  for.  In  the  meantime,  no  matter  the 
disappointment  we  are  almost  certain  to 
get  judging  from  my  reading  of  both 
journals,  we  must  continue  to  support 
PSNC  in  its  fine  efforts . . . 


Wight  first  time! 

Nice  to  think  my  views  on  early  warnings 
are  not  only  shared,  but  were  anticipated 
by  pharmacists  on  the  Isle  of  Wight.  They 
already  have  a  system  where  calls  on  the 
early  warning  system  have  to  be  vetted  first 
by  a  nominated  LPC  member.  This  means 
the  system  is  used  more  sparingly,  but  that 
when  a  call  is  made,  contractors  know  it 
really  is  important. 

The  LPC  raised  another  issue  which 
has  also  exercised  my  mind:  namely  who 
should  bear  the  cost  of  drug  recalls?  Why 
can't  the  FPCs  send  a  bill  to  such 
companies,  say  on  the  basis  of  the  actual 
cost  of  generating  a  letter  and  posting  it  to 
all  contractors,  initiating  the  phone  call 
where  it  was  deemed  necessary,  and 
collecting  a  professional  fee  for  all  the 
contractors  who  give  their  time  to  passing 
the  messages?  With  maybe  150  contractors 
per  region  at  only  £5  a  time,  plus  admin 
letters,  say  25p,  each  area  would  bill  the 
company  for  about  £785.50.  With  90 
regions  we  are  talking  at  about  £70,000 
which  would  be  cheap  at  twice  the  price. 
Take  the  company  to  court  for  expenses 
"necessarily  incurred"  to  establish  the 
principle,  and  then,  maybe  negotiate  a  fee. 


Dear  Mrs  Currie 

You  tell  us  you  have  noted  excess  profits 
which  some  contractors  have  earned  from 
parallel  imports.  With  the  drop  in  margins 
over  the  years  you  will  understand  why 
some  were  tempted.  Before  you  hit  us  all 
may  I  suggest  you  command  your  minions 
to  obtain  from  the  PI  companies,  totals  of 
items  bought,  and  who  bought  them.  From 
which  you  will  be  able  to  work  out  a  fair 
way  of  recovering  monies  from  those  who 
gained:  and  not  from  those  who  didn't. . . 
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B  Polaroid 


Polaroid 

SX-70 


Did  you  know  that  Polaroid  film  provides  £1  out 
of  every  £7  profit  from  all  film  sold  at  Christmas  time? 

So  if  you  want  to  give  your  pre-Christmas  turn- 
over a  profitable  boost  -  stock  up  with  Polaroid  film. 
Get  in  touch  with  your  wholesaler  today. 


Display  this  FREE  merchandising  unit  and  you 
won't  miss  out  on  those  seasonal  impulse  purchases. 

Phone  Annette  Kane  on  0727  59191  for 
details  -  instantly.  — 


I  PRESCRIPTION  SPECIALITIES! 


Virazid  for  RSV 
infections  

Virazid  (ribavirin)  for  the  treatment  of 
severe  syncytial  virus  (RSV)  bronchiolitis 
in  infants  and  children,  is  now  available 
for  administration  by  aerosol  or  nebuliser. 

The  product  has  been  developed  by 
ICN  Pharmaceuticals  in  the  US  where  it 
has  been  available  since  December  1985, 
and  is  being  marketed  here  by  Britannia 
Pharmaceuticals.  Its  introduction  marks 
the  first  anti-viral  therapy  available  to  UK 
paediatricians  for  the  treatment  of  RSV 
bronchiolitis,  says  the  company. 

RSV  is  the  most  frequent  cause  of  acute 
lower  respiratory  tract  infection  in 
children  under  two  years,  say  Britannia, 
and  accounts  for  around  8,000  hospital 
admissions  each  year. 

Ribavirin  is  a  synthetic  triazole 
ressembling  guanosine.  It  interferes  with 
the  capping  of  messenger  RNA. 
Distributor  Britannia  Pharmaceuticals 
Ltd,  Forum  House,  41-51  Brighton  Road, 
Redhill,  Surrey  RH1  6YS 
Description  Virazid  is  a  sterile,  lyophilised 
powder  of  ribavirin  to  be  reconstituted  for 
aerosol  administration.  Each  100ml  glass 
vial  contains  6g  of  ribavirin  (one  day's 
treatment)  which  when  reconstituted  to 
300ml  with  water  for  injection  BP,  will 
contain  20mg/ml  ribavirin  at  a  pH  of 
approximately  5.5 

Uses  Virazid  is  indicated  for  the  treatment 
of  severe  respiratory  syncytial  virus  (RSV) 
bronchiolitis  in  infants  and  children 
Dosage  and  administration  Aerosol 
administration  or  nebulisation  should  be 
carried  out  in  a  small  particle  aerosol 
generator  (SPAG).  This  delivers  Virazid  to 
a  face  mask,  hood  or  tent  in  fine  particules 
of  1 .3pi.  SPAGs  will  be  available  to 
hospitals  on  permanent  loan. 

Treatment  is  carried  out  for  12-18 
hours  per  day  for  at  least  three  and  no 
more  than  seven  days  as  part  of  a  total 
treatment  programme. 

Ribavirin  aerosol  is  most  effective 
when  instituted  within  the  first  three  days 
of  treatment.  It  should  be  used  in 
conjunction  with  standard  supportive 
respiratory  and  fluid  management 
Contraindications,  warnings  etc 
Ribavirin  is  contraindicated  in  women  who 
are,  or  may  become,  pregnant.  Ribavirin 
can  be  detected  in  blood  for  up  to  four 
weeks  after  oral  administration  has 
stopped.  Full  details  see  Data  Sheet 
Side  effects  Several  serious  adverse 
events  have  been  reported  in  severely  ill 
infants  with  life  threatening  disease.  The 
role  of  ribavirin  in  these  events  has  not 
been  determined.  Anaemia  has  been 
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reported  with  oral  and  intravenous 
administration.  Reticulcytosis  has  been 
reported  with  aerosol  administration 
Pharmaceutical  precautions  Vials 
should  be  stored  at  between  15-25°C. 
Newly-reconstituted  solutions  should  be 
used  within  24  hours  and  any  remaining 
solution  discarded 

Supply  restrictions  Prescription  only 
Packs  Tri-packs  containing  three  6g  vials 
of  ribavirin  lyophilised  powder  (£195  per 
vial,  NHS  price) 

Further  information  Virazid  is  for  use  as 
an  aerosol  only  and  supply  is  hospital  only 
Product  licence  4657/0004. PL  holder 
Virateklnc,  3300  Hyland  Avenue,  Costa 
Mesa,  California,  USA 
Issued  November  1987 

Merieux  (UK) 
now  direct 


From  January  next  year  Merieux  vaccines 
will  be  available  directly  from  Merieux 
UK.  The  company's  vaccine  range  has 
been  distributed  by  Servier  Laboratories. 
An  intensive  registration  programme  is 
underway  reflecting  commitment  to 
providing  a  comprehensive  vaccine 
range,  says  the  company. 

Merieux  is  a  subsidary  of  Institut 
Merieux  (incorporating  Pasteur  Vaccins) 
claimed  to  be  one  of  the  world's  largest 
companies  involved  in  vaccine 
development.  The  company  says  it  intends 
to  support  all  its  vaccines  with  a  full  back- 
up and  advisory  service.  Merieux  UK  Ltd, 
Clivemont  House,  Clivemont  Road, 
Maidenhead,  Berks. 

May  &  Baker  announce  a  minor  change  in 
the  appearance  of  film-coated  Largactil 
tablets.  The  company  name  and  logo  will 
no  longer  appear  on  the  reverse  side  of  the 
tablet  which  will  be  plain.  May  &  Baker 
Pharmaceuticals,  Rainham  Road  South, 
Dagenham,  Essex  RM10  7XS. 

Hillcross  Pharmaceuticals  are  adding  the 
following  to  their  range:  baclofen  tablets 
lOmg  (100,  £12.95);  diclofenac  sodium 
tablets  25mg  (100,  £9.50)  and  50mg  (100, 
£18.50).  Hillcross  Pharmaceuticals  Ltd, 
Primrose  Mill,  Harrison  Street,  Brierclille, 
Burnley  BB102HP. 

Napp  Laboratories  say  that  for  a  limited 
period  Uniphyllin  Paediatric  Continus 
tablets  200mg,  normally  packed  in  blister 
packs  of  60s,  will  be  packaged  in 
securitainers  of  60s  with  effect  from  mid- 
December.  Napp  Laboratories, 
Cambridge  Science  Park,  Milton  Road, 
Cambridge  CB4  4GW. 


Red  Ten 

shoe  offer  

The  opportunity  to  enter  a  new  product 
area  is  offered  by  the  Red  Ten  Group,  who 
produce  a  range  of  espadrilles  and  casual 
shoes.  The  company  already  supplies  to 
Boots  and  some  smaller  chemist  chains, 
and  is  looking  for  independent  chemist 
outlets. 

Red  Ten  offer  several  different  styles  of 
espadrilles  and  pumps,  with  prices 
ranging  from  £1.99-£3.99  and 
£4.99-£12.99.  Designs  range  from  basic 
espadrilles  in  a  wide  range  of  plain  colours 
or  stripes,  to  jungle  print  and  embroidered 
styles,  with  pumps  available  in  elastic 
gusset,  deck  shoes  and  baseball  boot  styles 
in  a  range  of  colours.  A  recent  addition  is 
a  range  of  animal  slippers  in  women's  and 
children's  sizes,  and  the  company  also 
offer  "Jellies"  —  plastic  casual  shoes. 


Mr 
If 

^m^^t^m'ur..     ■       -sis:-; ! 

The  company  has  two  merchandisers 
carrying  their  logo,  and  store  packs  are 
fitted  with  a  hanging  loop.  The  minimum 
order  is  either  60  pairs  of  espadrilles, 
which  may  be  assorted  styles,  colours  and 
sizes,  or  one  pack  of  pumps.  The  company 
runs  a  discount  scheme  offering  10  per 
cent  off  orders  of  1,000  pairs  of 
espadrilles,  and  20  per  cent  off  3,000,  with 
a  10  per  cent  discount  on  orders  of  500  or 
more  pairs  of  pumps  or  "jellies".  Red  Ten 
Group,  63  Lisson  Street,  London  NE1 
5DA. 
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a  new  Trip 

The  Olympus  Trip  MD  (£59)  is  the  latest 
addition  to  the  Trip  family  of  35mm 
compacts. 

The  camera  features  motor  drive  for 
easier  film  loading  and  transport,  say 
Olympus.  It  also  has  auto  exposure  with  a 
low  light  warning,  built-in  flash,  and  fixed 
focus  with  a  switch  for  long  distance 
adjustment,  for  taking  more  sharply 
focussed  pictures  of  scenery  and  so  on. 
Olympus  feel  the  design  will  appeal  to  the 
more  fashion  conscious,  younger 
purchaser.  The  camera  comes  with  strap, 
case  and  batteries. 

For  Christmas,  three  gift  sets  have 
been  put  together:  for  the  AF-1  and  AF-10 


compacts  and  the  OM707  auto  focus  SLR. 
The  AF-1  and  AF-10  sets  include  a  film 
and  compact  gadget  bag  in  gilt  box  with  a 
peel-off  product  description  label  and  gilt 
tag,  to  retail  at  £109.90  and  £139.90, 
respectively.  The  OM707  gilt  set  includes 
a  medium  size  gadget  bag,  Olympus  wide 
strap  and  colour  print  film  (£299.90). 

In  the  run  up  to  Christmas  the 
company  is  advertising  the  AF-10  on 
selected  ITV  networks  and  Channel  4. 
National  Press  advertising  will  be 
promoting  the  range  of  gift  sets,  say 
Olympus  Optica]  Co  Ltd,  2  Honduras 
Street,  London  EC1 Y  OTX. 


Henara  products  will  now  be  distributed 
with  Warner  Lambert  and  Park-Davis 
products  out  of  Pontypool. 

The  integration  was  anticipated  when 
Warner-Lambert  bought  Henara  a  year 
ago.  Orders  should  be  placed  with  the 
Sales  Order  Department,  Warner  Lambert 
Health  Care,  Usk  Road,  Pontypool,  Gwent 
NP5  0YH. 


Ideal  for  natural  or  false  nails  it  gives  a  clean  and  natural  look.  It  also  makes 
short  nails  look  longer.  Attractively  packed  in  a  display  unit  that  shows 

exactly  what  the  product  does. 
Available  in  units  of  24  w  166  OO  +  VAT     Cost  each  £2.75  +  VAT     RSP  £4.99 
Your  clients  will  be  asking  for  French  Manicure.  Don't  miss  out. 

Available  from:  Dream  Nails  Ltd., 
44  llford  Hill,  llford,  Essex  1  Gl  2 AT 
Telephone  01  553  3652  Telex  298681  (COMSER  C) 


It's  a  snip  with 
Marigold 

A  customer  offer  of  a  free  pair  of  stainless 
steel  kitchen  scissors  is  being  made  on 
Marigold  housegloves.  All  the  consumer 
has  to  do  is  collect  three  scissor  tokens 
from  the  backing  card.  The  offer  is 
available  only  while  stocks  last.  LRC 
Products  Ltd,  North  Circular  Road, 
London  E4  8QA. 


ON  TV 
NEXT  WEEK 


GTV  Grampian  U  Ulster  STV  Scotland 

B  Border  G  Granada  (central) 

C  Central  AAngha  Y  Yorkshire 

CTV  Channel  Islands  TSW  South  West  HTV  Wales  &  West 

LWT  London  Weekend  TTV  Thames  Television  TVS  South 

C4  Channel  4  Bl  TV-am  TT  Tyne  Tees 


Actifed:  All  areas 

Askit  powders:  GTV.STV 
Badedas:  All  areas 

Benylin:  All  areas 

Beecham  hot  lemon/honey 
&  lemon/blackcurrant:  All  areas 

Beecham  Resolve:  LWT,Bt 
Beechams  powders:  All  areas 

Broun  D3  electric  toothbrush:  All  areas 

Broun  Linear,  2000  &  3000  range:  All  areas 
Chloe:  STV,G,TVS,LWT,TTV,C4 
Clairol  Foot  Spa:  Y,C,A,TVS,LWT,TTV,TT 
Clairol  Heat  Wraps:  G,Y,C,TVS,LWT,TTV 
Clairol  Wavelengths:  All  areas 

C-Vit  All  areas 

Durex:  C,A,TVS,LWT,TTV 
Epilady:  C4 
Fiesta  kitchen  towels:  All  areas 

Hill's  Balsam:  G,Y,TT 
Intrigue  perfume:  All  areas 

Karvol:  All  areas 

Kodak  compact  camera  range: 

STV,G,Y,C,LWT,TTV 
Lipcote:  TT 
Maalox  Plus:  Y 
Micromark  torches:  All  areas 

Nurofen:  All  areas 

Peaudouce  babyslips:  Bt 
Philips  Softone  collection:  STV,C,LWT,TTV 
Philips  Ladyshave:  All  areas 

Philishave  Triplehead:  All  areas 

Sanatogen:  All  areas 

Settlers  Turns:  All  areas 

Strepsils:  All  areas 

Triogesic:  Bt 
Venos:  All  areas 


Retail  Systems  &  Design  Ltd. 

Complete  design  and 
shopfitting  service  for  the 
modern  pharmacist. 


7  Crookham  Road.  Fleet.  Hants.  GU13  8DP      Tel:  (0252)  626218 
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NO  MATCH 


STOPPERS 


TOBACCO  SUBSTITUTE  LOZENGES 


CONTENTS  30  LOZENGES 


/itfa/  with 

(But  lots  of  sparkle) 

Over  9  million  people  in  Britain  want  to  stop  smoking.  You  the 
pharmacist  can  help  them  by  recommending  Smokers  Stoppers 
from  Leo  Laboratories. 

(^)  The  only  anti-smoking  aid  available  OTC  containing  purified 
tobacco  extract  being  nationally  advertised. 

(^)  In  line  with  Leo's  commitment,  available  exclusively  from 
pharmacies.  Stoppers  can  be  sold  by  counter  assistants. 

(^2)  Competitively  priced  to  the  consumer  (£1.55  per  30  lozenge 
pack)  and  a  highly  attractive  bonus  for  you. 

Promoted  for  the  first  time  ever  by  a  powerful  £300,000 
advertising  campaign  breaking  New  Year's  Eve  and  continuing 
throughout  the  year  with  topical  advertising  around  peak 
periods  of  demand. 

@  Eye-catching,  compact  display  outer  containing  free  consumer 
information  leaflets,  designed  for  use  at  high  traffic  sites. 

(^)  Free  pharmacist/counter  assistant  training  guides  to  reflect 
your  commitment  to  improving  health. 

Nothing  can  match  the  potential  of  Stoppers*  So  order  your 
stock  now  before  the  peak  New  Year  sales  period  when  all  those 
resolutions  are  made  -  and  take  advantage  of  our  free  holiday  offer. 


•Trademark  of 
the  Stoppers  Co  Ltd 


RECOMMEND  SMOKERS  STOPPERS. 
YOU'LL  BE  GIVING  GOOD  ADVICE. 

Contact  your  Leo  Representative  or  the  Order  Department  on  08444  7333. 


In  fact  the  biggest  ever  in  the 
national  press. 

For  on  that  day,  every  national 
paper  will  carry  a  Dimotapp  ad. 


The  campaign  will  be  telling 
83%  of  the  population  about 
Dimotapp's  unique  formula  for 
drying  up  runny  noses. 


About  its  12  hour  effectiveness. 
And  about  its  ready  availability 
i  their  local  chemists. 
Don't  catch  a  cold.  Be  ready. 


New  look  for 
Oil  of  May 

Oil  of  Ulay  beauty  fluid,  in  its  first  major 
change  in  25  years,  is  being  reformulated 
with  "special  new  fluids  leaving  the  skin 
even  softer  and  smoother". 

Richardson-Vicks  are  supporting  the 
brand  with  a  national  television 
camapaign  with  an  annual  media  spend  of 
£5  million  to  run  continuously  from 
December  until  May  1988  and  showing  the 
new  packaging.  Pack  sizes  and  prices 
remain  unchanged. 

For  customer  trial  30ml  sample  sizes 
will  be  available  (£0.75)  prepacked  in 
display  trays  of  12  units.  A  free  standing 
display  unit  containing  two  sets  of  12  trays 
is  available.  There  will  be  a  tester  with  the 
stand  and  a  Christmas  gift  pack  will  be 
available.  Richardson  VicksLtd,  Rusham 
Park,  Whitehall  Lane,  Egham,  Surrey 
TW209NW. 


Melbrosia  again 

Melbrosin  International  are  relaunching 
Melbrosia  pld  with  an  £1 15,000  spend  and 
new  packaging  with  an  improved  formula. 

An  advertising  campaign  will  focus  on 
the  "Melbrosia"  woman.  Titles  include 
Health  Express,  Healthy  Living,  Woman 
and  Home,  She,  Health,  Guardian,  and 
Woman 's  Realm .  The  campaign  will  also 
run  in  the  national  and  provincial  Press. 
POS  material  is  available.  Reevecrest 
Healthcare  Ltd  have  been  appointed 
distributors.  Reevecrest  Healthcare  Ltd, 
The  Old  Mill,  Mill  Lane,  Godalming . 


C-Vit  TV  boost  for 
Christmas 

Beecham  Bovril  Brands  C-Vit  drinks  will 
be  s.upported  by  television  advertising  for 
the  first  time  this  Christmas  with  a  £1.5m 
national  campaign  from  December  14. 

The  new  commercials  employ  an 
animation  technique  and  feature  the  new 
C-Vit  flavours,  lemon  barley  and  orange, 
alongside  the  original  blackcurrant 
product.  Beecham  Bovril  Brands, 
Beechan  House,  Great  West  Street, 
Brentford,  Middlesex  TW8  9BD. 

Maws'  music 

Maws'  new  rattle  soother  —  which 
conforms  to  the  British  Standard  — 
features  a  welded  shield  with  integral 
rattles  to  help  keep  a  baby  amused,  with  a 
fully  hinged  handle  and  a  natural  latex 
teat. 

Maws  rattle  soothers  are  available  in  a 
choice  of  three  colours  —  pink,  blue  and 
soft  cream,  and  are  blister-packed  onto  a 
backing  card  in  the  pink,  blue  and  white 
Maws  livery.  The  backing  card  carries 
full,  easy  to  follow  instructions. 

Soothers  (£0.69)  are  supplied  in  12s 
(one  colour  only)  in  handy  plastic 
display/dispenser  trays.  Maws  Division, 
Ashe  Consumer  Products  Ltd,  Kingston 
Road,  Leatherhead,  Surrey  KT22  7JZ. 


Stoppers  get 
quality  care 

Leo  Laboratories,  who  recently  took  over 
sales  and  marketing  of  Stoppers  (30 
lozenges,  £1.55  rsp)  are  now  repackaging 
and  relaunching  the  brand  in  line  with 
their  "quality  care"  range  of  OTC 
products. 

A  £300,000  advertising  campaign 
starting  on  New  Year's  Eve  and  running 


through  1988  supports  the  brand,  which 
Leo  are  selling  only  to  pharmacies.  The 
core  advertising  runs  in  "upmarket"  daily 
newspapers  with  extra  advertising  in  the 
"popular"  daily  Press  at  times  when  people 
may  be  more  motivated  to  try  to  give  up 
smoking,  such  as  New  Year's  Eve,  New 
Year's  Day,  Lent,  National  No  Smoking 
Day  in  March  1988  and  World  No 
Smoking  Day  next  April.  Leo  say  the 
campaign  spend  equates  to  around  100 
advertisements. 

Leo  estimate  that  of  Britain's  15  million 
smokers  some  9  million  want  to  give  up 
and  at  any  given  time  one  in  five  of  them 
will  do  something  about  it.  For  that  reason 
Leo  see  potential  for  increased  sales. 

The  tobacco  substitute  lozenges  come 
in  display  outers  of  24  packs.  The  outer 
also  holds  free  advice  leaflets  which  stress 
the  cost  of  smoking  and  tell  purchasers 
how  to  use  the  lozenges  to  help  cut  down 
on  or  cut  out  smoking .  Leo  Laboratories 
Ltd,  Longwick  Road,  Princes  Risborough, 
Aylesbury,  Bucks  HP17  9RR. 


rescriptions? 


is  way. 


Only  B-l)  1ml  I  -100  and  0.5ml  V- 100  sterile  interior 
single  use  syringes  feature  the  double  lubricated 

MICRO-FINE  111  needle  for  the  best 

LJ 

csst  BET 


injection  comloil  available 


"nl  INSULIN  SYRINGES 


FOR  MAXIMUM  INJECTION  COMFORT 


HfcCTUN  Beclon  Dickinson  UK  Limiied  fV-wH-v  '  ,>.-  ,>-  - 
DICKINSON   Cowley.  Ovtord  OX4  31 Y  Telephone  0865  777722 


B-0  and  Mic<0-F,np 


f  Becton  OiC^nson  and  Conpanv 
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Dep  UK  to 
relaunch  three 

Dep  UK  are  relaunching  Cuticura,  Topol 
and  Ayds  following  the  takeover  this 
Summer  of  the  brands'  former  owner 
Jeffrey  Martin  UK. 

Announcing  the  promotions  last  week, 
Dep  UK's  managing  director  Brian  Boyce 
said  the  brands  are  to  receive  £2m  worth  of 
support  in  the  first  half  of  next  year,  mainly 
through  women's  Press  advertising. 

Ayds  has  been  renamed  Ayd-Slim  Diet 
Programme  and  will  be  available  from 
January  1988  in  boxes  of  30  cubes  (£3.65 
rsp)  in  orange,  blackcurrant  and  apple 


flavours  as  well  as  vanilla.  The  product  has 
been  reformulated  so  that  four  cubes 
contain  the  recommended  daily  allowance 
of  selected  vitamins,  iron  and  calcium,  say 
Dep. 

Advertising  worth  £400,000  under  the 
"control  your  curves  by  cubes"  catchline 
is  to  run  in  specialist  slimming  and 
women's  general  interest  magazines  from 
February  to  July  next  year. 

Topol  smoker's  toothpaste  has  also  had 
a  facelift  and  is  being  repositioned  as  a 
stain  removing  product  to  broaden  its 
appeal.  The  "Topol  effect"  is  to  be 
achieved  with  an  improved  formulation 
and  the  addition  of  a  spearmint  flavoured 
fluoride  variant.  Both  variants  now  have  a 
breath  freshening  ingredient  and  are 
designed  to  appeal  to  a  younger  audience. 

Advertising  worth  £500,000  is  to  run 
from  next  February  through  to  July  in 
women's  Press,  backed  by  tube  posters  in 
London.  The  toothpaste  is  to  be  available 
from  December  1  in  50ml  (£1 .65)  and 
100ml  (£1.89)  tubes. 

Cuticura  is  the  third  brand  to  be  given 
a  new  look.  The  best  sellers  in  the  range  — 
soap  and  talc  —  have  been  repackaged 


and  are  again  being  repositioned  to 
appeal  to  younger  users.  Changes  to  the 
soap  include  an  added  bactericide,  a  new 
blue  colour  and  a  new  fragrance-free, 
white  variant.  Dep  expect  the  lOOg  and 
150g  sizes  to  retail  at  around  £0.95  and 
£1.35,  respectively. 

The  soap  and  repackaged  talc  are  to 
be  available  from  December  1  and  a 
£500,000  womens  Press  advertising 
campaign  for  each  product  is  to  run 
through  the  first  half  of  next  year,  say  Dep 
UKLtd,  POBox274,  Sterling  House,  165 
Farnham  Road,  Slough,  Berks  Sll  4XJ. 


Wisdom  offer 

Wisdom  are  running  a  promotional  offer 
for  the  New  Year,  with  20p  off  Wisdom 
Quest  2A,  3A,  2S  or  3S  toothbrushes. 

The  brushes  are  available  in  one  dozen 
shoes  or  an  eight  dozen  display  pack 
containing  two  dozen  of  each.  The 
promotion  will  run  from  January  while 
stocks  last.  Addis,  Brush  Works,  Ware 
Road,  Hertford SG13  7HL. 


TWINCO  TOILETRIES  COLLECTION  -  A  STYLISHLY 
DESIGNED  MODERN  RANGE  OF  USEFUL 
PRODUCTS  FOR  HOME  AND  TRAVEL. 


5  a 


111 


Laughton  &  Sons  Ltd^-W^rstock  Road, 
Birmingham  B14  4RT.  Tel:  02f4745201,_ 


With  a  linking  design  theme, 
each  product  can  be  colour  co- 
ordinated, providing  that  luxury 
feeling  to  a  selection  of  functional 
products. 

The  Twinco  Collection  is  available 
in  either  display  trays  of  assorted 
colours,  providing  an 
attractive  Shelf-display  or  in 
boxes  of  one  colour,  to  enable 
you  to  create  your  own 
colour  co-ordinated  display 
Contact  your  local  wholesaler 
for  full  details  of  our  special 
introductory  offer. 
Twinco  Toiletries  are 
manufactured  by  Laughtons,  the 
producers  of  the  Lady  Jane  Haircare  range . 
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Health!  kids 
and  OAPs  

Healthilife  are  celelbrating  25  years  as 
manufacturers  and  suppliers  of  vitamins, 
supplements  and  healthfoods  with  the 
launch  of  two  new  ranges.  Healthikids  is 
aimed  at  5-11  year  olds  while  The  Golden 
Vitality  Range  has  been  developed  with 
the  over-55s  in  mind. 

The  Healthikids  range  contains 
chewable  natural  calcium  tablets  (60s, 
£1.99)  .  Each  black-cherry  flavoured 
tablet  contains  250mg  of  powdered  oyster 
shell  equivalent  to  lOOmg  of  elemental 
calcium.  Chewable  vitamin  C  tablets  are 


orange-flavoured  and  provide  lOOmg  of 
vitamin  C  (60s,  £1.49)  while  blackcurrant 
chewable  vitamin  A,  D  and  C  tablets 
contain  lOOmg  of  vitamin  C,  25  iu  of 
vitamin  D  and  2,500  iu  of  vitamin  A  (60s, 
£1.99).  A  vitamin  on-pack  promotion  gives 
children  aged  3-12  the  chance  to  win  a 
Raleigh  Streetwolk  or  Wildcat  bike  when 
they  complete  a  Healthiquiz.  The  range 
also  includes  a  nightime  drink  (336g, 
£1.75)  which  is  free  from  artificial 
preservatives  and  additives,  say 
Healthilife. 

The  Golden  Vitality  range  offers 
Calcaps,  each  capsule  providing  325mg 
edible  oyster  shell  powder  equivalent  to 
30mg  of  elemental  calcium  (60s  £1.99); 
multi-vitamin  and  mineral  complex 
capsules  (60s,  £6.25);  Healthilax  multi 
herbal  complex  capsules  (60s,  £1.99),  and 
a  bedtime  drink  (336g,  £1.75). 

To  promote  the  new  ranges  Healthilife 
are  sponsoring  what  they  believe  to  be  the 
oldest  and  youngest  athletes  in  the  UK,  71 
year  old  marathon  runner  Madge  Sharpies 
and  eight  year  old  Sharon  Carter. 
HeaJthilile  Ltd,  Charlestown  House, 
Baildon,  Shipley,  West  Yorkshire  BD17 
7JS. 


G  I  V  E.M  6  H  Y 


Parfums  Givenchy  have  relaunched  their 
Givenchy  III  fragrance.  The  perfume 
features  new  packaging  and  POS  material, 
and  will  be  available  as  a  trial  size  for  the 
New  Year.  The  103  atomisers  (£7.25)  will 
be  presented  in  a  display  merchandising 
unit.  Similar  units  will  also  be  available 
holding  Givenchy  Gentleman  or  Monsieur 
de  Givenchy  Eau  de  Toilette  atomisers 
(£6.50).  Parfms  Givenchy  Ltd,  OldEsher 
Road,  Hersham,  Walton-on-Thames. 


The  big 
turn  on. 


HTSUSHin  Kit* 
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Kodak's  candid  campaign 

"Candid  Camera"  is  the  theme  for  Kodak's  new  £lm  television 
advertising  campaign  for  its  compact  camera  range,  which  runs 
through  to  mid-December. 

An  estimated  22  million  viewers  will  see  the  advertisement  up 
and  down  the  country,  says  the  company.  The  campaign  runs  on 
London,  Central,  Granada,  Yorkshire  and  Central  Scotland.  It  is 
backed  by  national  consumer  Press  advertising  over  the  same 
period,  say  Kodak  Ltd,  Kodak  House,  Station  Road,  Hemel 
Hempstead,  Herts  HP1 1JU. 

New  hairstyles  with  Olive 

Olive  have  introduced  two  new  ranges  of  fashion  hair  decorations. 

The  9200  French  Collection  includes  moonfish  and  harlequin 
designs  for  more  sophisticated  hairstyles,  while  the  7,000  Classic 
Collection  caters  for  younger  tastes  with  teddy  bear  ponytails, 
bobbles  and  curl  clips  with  heart  motifs.  Prices  for  the  French 
Collection  range  from  £0.95  to  £2,  for  the  Classic  from  £0.45  to 
£1 .25.  Marcus  Olive  Ltd,  70  Orpington  Road,  London  N21  3PN. 


Prenatal  noise  has  it  taped 

The  Hushaby  Baby  cassette  features  the  sound  a  baby  hears  while 
in  the  womb:  blood  rushing  through  the  placenta.  Makers,  Womb 
Music  Ltd,  say  such  sounds  have  been  found  to  be  98.4  per  cent 
effective  in  soothing  fretful  babies  when  used  soon  after  birth. 

The  company  is  currently  using  the  Bounty  Bag  system  to 
distribute  60,000  promotional  leaflets  a  month  to  new  mothers. 
Posters  are  also  on  display  in  maternity  hospitals  and  clinics,  the 
company  says.  A  free  dispenser  is  available,  which  holds  ten 
Hushaby  Baby  cassettes  (£4.99  each).  Womb  Music  Ltd,  39 
Ranmoor  Crescent,  Sheffield  S103GU. 
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Have  you  got  the  Clinifax  bug  yet? 

All  over  Britain,  pharmacists,  stoma  care  nurses  and 
healthcare  specialists  are  catching  on  to  the  unique 
CliniMed,  Clinifax  stoma  care  directory. 

Now  the  facts  are  at  your  fingertips.  It  makes  it  easy  to  get 
free  product  samples,  find  self-help  groups,  national  and 
international  contacts  in  related  fields  and  provides 
guidance  on  the  most  commonly  asked  questions  plus  a 
diary  and  personal  A-Z  address  section.  There's  never  been 
anything  like  it  and  Clinifax  helps  you  to  help  your  customers 
as  never  before. 

If  you  don't  have  a  Clinifax  to  hand  you  could  well  be 
turning  green  with  envy  and  feeling  at  a  loss  when  you  need 
instant  information.  Luckily,  treatment  is  readily  available  to 
remedy  these  ailments  and,  what's  more,  it's  absolutely  FREE! 
Just  fill  in  the  prescrip- 
tion below,  or  phone 


ONE  OF  THE  SYMPTOMS  *  « 

YOU'LL  DISCOVER  WHEN  YOU  FIND  ~4r»y~°»«* 
YOU  HAVEN'T  GOT  CLINIFAX 


mentary  Clinifax  right 
away.  You'll  find  it's 
indispensable. 


Name 


Address . 


Professional  Qualification 


Phone 


CO  I 


Post  to:  FREEPOST CLINIMED,  HIGH  WYCOMBE  HP13  5BR 


TEL:  (0494)  444027 


'Offer  is  open  to  retail 
pharmacists  only  and  is 
sub|ect  to  stocks  being 
available. 


Clini 


FACTS  AT  YOUR  FINGERTIPS 


■NEWS 


Government  stops 
open-ended  NHS 
commitment 

"The  days  of  an  open-ended 
commitment  to  the  Health  Service 
are  drawing  to  a  close,"  said  Welsh 
Executive  chairman  Ian  Phillips  on 
the  eve  of  the  Government's 
healthcare  White  Paper.  "In  some 
cases  it  has  ceased  already." 

It  would  be  naive  not  to  believe  that 
better  use  could  be  made  of  current  NHS 
resources  or  that  some  savings  could  be 
made  while  maintaining  present 
standards,  Mr  Phillips  told  guests  at  the 
Welsh  Executive  dinner,  held  on  Tuesday 
in  Newport,  Gwent. 

Domiciliary  visits  by  pharmacists  to 
housebound  or  nursing  home  patients,  the 
setting  up  of  local  drug  and  therapeutic 
committees  and  the  taking  on  of  diagnostic 
work,  blood  pressure  monitoring,  and 
urine  and  pregnancy  testing,  were  all  jobs 


Ian  Phillips  speaks  out 


for  the  pharmacists,  he  said.  But  any 
extended  role  must  be  linked  to  the  need 
for  active  participation  in  continuing 
education  (CE). 

And  in  future  a  form  of  seniority 
payment  should  be  made  to  CE  course 
attenders  engaged  in  NHS  work,  Mr 
Phillips  said.  Pharmacists  would  not  be 
found  wanting  in  their  extended  role. 


Britchem  '88 
cancelled 

The  Britchem  Exhibition  planned 
for  next  Spring  has  been  cancelled. 

The  organisers,  Tabcon  Marketing,  say 
they  want  time  to  get  everything  right  for  a 
scheduled  1989  show.  They  were  not  sure 
whether  the  National  Exhibition  Centre 
was  the  right  venue  for  1988,  and  after 
making  a  loss  in  March  they  are  rethinking 
their  strategy. 

Tabcon  Marketing  director  Jack  Jones 
told  C&D  that  the  reaction  from  visitors 
this  year  had  been  good  and  they  have  had 
plenty  of  inquiries  for  1988.  "But  a 
combination  of  diabolical  interest  in  the 
seminars  and  the  gala  ball,  designed  to 
make  the  show  a  weekend  package,  plus 
eight  inches  of  snow  in  the  Midlands, 
meant  low  interest  this  year  and  a  financial 
loss." 

"We  are  thinking  of  moving  the  show  to 
London  and  we  hope  to  get  more  interest 
from  the  industry,"  said  Mr  Jones. 


melbrosia  Pic .  A  GREAT  NEW  PACKAGE 


There's  a  soft  new  look  to  the  Melbrosia  pld  pack  -  with  an  exciting 

hard-hitting  relaunch  programme: 

•  NEW  improved  formula 

•  NEW  highly  attractive  feminine  packaging 

•  NEW-LOOK,  stylish  colour  advertising  in  top  women's  magazines 

•  NEW  top  quality  point-of-sale  material  linked  to  ads 

•  HIGH  PROFILE  PR  campaign  based  on  positive  results  of  recent  clinical 
trials 


AND 

MELBROSIN  INTERNATIONAL 

are  pleased  to  announce  the  appointment  of 

REEVECREST  HEALTHCARE  LTD 

The  Old  Mill,  Mill  Lane,  Godalming,  Surrey  GU7 1EY 
Telephone  (04868)  25738 

as  their  distributors  of  Melbrosia  pld  in  the  U.K. 


VITAMIN  C 

30  Capsules 


The  natural  food  supplement  for  menopausal  women. 


MELBROSIA  pld  •  Onwards  and  upwards  in  1988 

Melbrosia  pld  is  now  available  from  your  usual  specialist  wholesalers. 
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NEW  PRODUCT  napp  consumer  products  bring  you  the  opportunity 

OF  EXTRA  BUSINESS  IN  THE  PHARMACY  RESEARCH  SHOWS  THAT  52%  OF  COLD  SORE 
SUFFERERS  STILL  USE  NO  PROPER  FORM  OF  TREATMENT.  UNTIL  NOW. 


COLD  SORE 
TREATMENT 

brings  you  extra  pharmacy  business 


Clinically  effective  in  reducing  the  severity  and  length 
of  attacks     All  the  virucidal  and  bactericidal  activity  of 
povidone-iodine     Alcohol  formulation  helps  dry  up  lesions 
and  hastens  healing     Handy  pack  with  easy-to-use 
applicator  brush     Eye-catching  counter  display  units  i 

Promotional  support  in  selected  magazines  and 
newspapers     Bonus  offer  available  now  from  your 
local  Napp  Consumer  Products  Representative 

BRUSH  OFF  contains  the  MUNDIDONE'"'  brand  of  povidone-iodine,  as 
used  intheBETADINE*  range  of  germicides.  "  BETADINE  and 
MUNDIDONE  are  registered  trade  marks  ®  BRUSH  OFF  is  a  trade 
mark  ^  Napp  Laboratories  Ltd  1987 

Further  information  is  available  from  —  Consumer  Products  Division, 
Napp  Laboratories  Ltd,  The  Science  Park,  Cambridge,  CB4  4GW. 
Member  of  Napp  Pharmaceutical  Group 


ou|h 

ms, 


Consumer  Products 


You  11  be  surprised 
to  learn  the  name  behind 
the  best  known  names. 


Karvol  continues  to  be 

  r* 

the  name  that  means  restful 
nights  and  sweel  dreams  to 
bnlh  children  and  parents. 

And  the  leading  decong- 
estant inhalant  capsules  will 
be  as  active  on  the  box  as  in 

the  bedroom  this  winter  in  a  heavyweight  TV.  campaign 
with  the  return  of  the  ever  popular  "Teddy  Bear!  Karvol 
will  also  be  on  posters  and  in  the  press. 

Bui  there's  more  than  a  big  media  spend  behind  Karvol. 

There's  the  name  of  Crookes  Healthcare,  the  number  one 
healthcare  company. 

A  range  of  healthcare  products  that  are  quite  outstanding. 

Wizard,  you  could  say. 


Behind  the  best  names. 


C&D  INTERVIEW 


A  man  who  gels  involved 


■  nterviewing  Nick  Wood  in  his  pharmacy 
1  in  Brentwood  isn't  easy.  He's  a  pharmacist 
who  gets  involved.  He  likes  to  give  out  all  the 
dispensed  medicines  himself,  slipping 
smoothly  into  the  counselling  role.  And  he's 
not  averse  to  interrupting  most  of  the  counter 
sales  too.  Questions  are  answered  when  it's 
quiet . 

The  Nuffield  vision  of  pharmacy's  future 
comes  easy  to  Nick  Wood.  In  his  policy 
statement  in  1985,  when  he  was  elected  to 
Council  at  the  third  attempt,  he  advocated  a 
diversified  professional  role.  He  certainly 
practices  what  he  preaches. 

One  side  of  his  Brentwood  pharmacy  is 
largely  devoted  to  veterinary  supplies,  both 
small  animal  and  equine.  A  section  on  one 
wall  on  the  opposite  side  of  the  counter  to  the 
till  is  devoted  to  health  education,  with 
leaflets  and  the  "health  care  in  the  high 
street"  campaign  stand.  The  area  provides  a 
natural  counselling  point,  away  from 
customers  waiting. 

He  also  has  a  chiropody  product  section 
and  the  pharmacy  also  provides 
pharmaceutical  services  to  a  42-bed  private 
hospital  a  mile  up  the  road.  "We've  cut  down 
on  the  cosmetics  and  toiletries,"  he  says.  "I 
would  rather  expand  my  business 
professionally,  than  go  into  cuddly  toys  and 
videos." 

He  sees  one  of  two  futures  for  the 
profession,  depending  on  the  reaction  of  the 
membership  to  Council's  proposals  on 
supervision  and  delegation.  "The  non-use  of 
support  staff  ties  us  to  the  dispensary  and, 
these  days,  to  the  computer.  Putting  a  sticky 
label  on  an  original  pack  is  not  a 
professional  function.  On  the  other  hand,  we 
could  delegate  more,  get  out  onto  the 
counter  and,  under  closely  ordered 
circumstances,  into  the  community.  Telling 
the  patient  how  to  use  their  medicine  is  a 
professional  function.  We  have  to  choose." 

From  his  meetings  with  branches  around 
the  country,  Mr  Wood  says  it  is  clear  that 
some  members  prefer  the  first  option.  "That 
is  unfortunate  because  it  will  lead  to  a 
downgrading  of  the  profession,"  he  says. 
"But  it  may  well  be  that  Council  has  to  make 
some  hard  decisions  and  take  a  lead.  And, 
after  all,  that  is  what  it  is  elected  to  do." 

He  is  particularly  interested  in 
domiciliary  visiting  to  residential  homes  and 
to  the  elderly  in  their  own  homes.  "If  we  can 
set  up  some  sort  of  structure  for  this 
professional  activity,  we  will  be  helping 
patients  by  providing  advice  they  can't  get  at 
the  moment.  And  we  can  save  the 
Government  money  by  getting  drugs  used 
more  effectively.  That's  the  sort  of  thing 


Being  elected  to  the  Council  of 
the  Pharmaceutical  Society  of 
Great  Britain  means  three 
years  of  hard  work.  Running  a 
community  pharmacy  is  hard 
work.  C&D  talks  to  one  of  a 
handful  of  Council  members 
who  do  both,  Nick  Wood. 


Government  might  consider  paying  for." 
But,  he  says,  pharmacy  shouldn't  be  seen  in 
isolation.  "You  have  to  look  at  the  politics  of 
health  care  generally.  Yes,  improve  the 
profession,  but  look  at  the  community 
context  too." 

Consideration  of  the  Nuffield  Report  has 
obviously  taken  up  much  of  his  time  since 
Mr  Wood  was  first  elected  to  Council  two 


and  a  half  years  ago.  He  says  it  was  a  great 
privilege  to  be  elected,  particularly  at  such 
an  important  point  in  the  profession's 
history. 

"I  decided  when  I  was  a  student  to  stand 
for  Council,  and  have  been  interested  in 
pharmacy  politics  since  then,"  he  recalls. 
He  followed  the  classic  "Society"  route. 
Branch  involvement  led  to  the  Society's 
regional  committee;  now  a  regular  at  the 
British  Pharmaceutical  Conference,  he 
attended  for  the  first  time  in  1977.  He  has 
also  been  a  member  of  the  Society's 
agriculture  and  veterinary  group  for  over 
ten  years. 

Under  the  current  electoral  arrange- 
ments, with  the  ban  on  canvassing  new 
candidates  would  appear  to  be  at  a 
disadvantage.  "For  someone  like  me  it  was 
important  to  get  my  views  known  in  a  lot  of 
different  areas,"  Mr  Wood  explains.  "Many 
voters  won't  know  me  personally,  but  it's 
impossible  to  spread  yourself  to  reach 
35,000  people." 

Even  so,  Mr  Wood  has  given  many 
evenings  to  the  branches  during  his  time  as 
a  Council  member.  He  reckons  he  will  have 
visited  over  30  by  the  time  his  three  years  are 
up.  This  leaves  little  enough  time  for 
hobbies,  especially  as  there  is  always  some 
paper  work  to  get  through,  but,  pharmacy 
has  always  played  a  big  part  in  Mr  Wood's 
life. 

His  father,  who  trained  as  a  Boots 
dispenser,  had,  by  the  time  Nicholas  Leslie 
was  born  in  1948,  gone  into  business  with 
pharmacist  George  Hooker  in  Ilford.  The 
family  lived  over  the  shop  until  he  was  three. 

Inevitably,  he  worked  as  a  shop  boy  in 
his  teens,  but  never  saw  pharmacy  as  a 
career  until  a  teacher  told  him  it  was  time  to 
choose  his  options.  He  chose  biology . . .  and 
then  the  School  of  Pharmacy.  He  did  his 
pre- registration  year  in  Brentwood,  then  did 
locums  for  a  year.  Marriage  brought  a 
return  to  Brentwood  where  he  settled  as  a 
manager  in  the  "family"  business,  buying  in 
when  his  father  and  Mr  Hooker  retired.  He 
lives  a  few  miles  from  Brentwood  with  wife 
Elizabeth,  a  lecturer  in  government  and 
politics  in  adult  education,  and  their  two 
sons,  Andrew  and  Simon. 

Before  his  election  at  the  —  in  Council 
terms  —  tender  age  of  36,  he  was  critical  of 
the  way  it  appeared  to  operate  at  a  distance 
from  ordinary  members.  But  experience  has 
shown  him  that  it  isn't  as  simple  as  it  looks. 

Seeing  policies  come  to  fruition  is  a  slow 
process.  "You  get  despondent,  but  you  can 
nibble  away  at  things  and  see  them  happen. 

Continued  on  pl091 
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scribing  information 

mentation  Each  pink,  shield-shaped  tablet  is  impressed  "ZOVIRAX 
I"  on  one  side  and  a  mangle  on  the  obverse,  and  contains  400mg 
clovir.  Uses  Treatment  of  acute  herpes  zoster  infections.  Whilst  a 
leficial  effect  of  treatment  on  acute  pain  has  been  shown,  studies  have 
yet  demonstrated  an  effect  on  post-herpetic  neuralgia.  Dosage  Adults: 
o  4(J0mg  tablets  five  times  daily  for  seven  days.  Treatment  should  start 
arly  as  possible  after  rash  onset  Contra-indications  Contra-indicated 
patients  known  to  be  hypersensitive  to  acyclovir.  Precautions  For 
ients  with  severe  renal  impairment  (creatinine  clearance  less  than  10ml/ 


minute)  a  dose  of  800mg  twice  daily  is  recommended.  For  those  with 
creatinine  clearance  from  10-25ml/minute  a  dose  of  800mg  every  six  to 
eight  hours  is  recommended.  In  the  elderly,  total  acyclovir  body  clearance 
declines  along  with  creatinine  clearance.  Adequate  hydration  of  elderly 
patients  taking  high  oral  doses  of  Zovirax  should  be  maintained.  Special 
attention  should  be  given  to  dosage  reduction  in  elderly  patients  with 
impaired  renal  function.  Experience  in  human  pregnancy  is  limited  so 
caution  should  be  exercised  in  prescribing  for  pregnant  women.  Side-  and 
adverse  effects  Skin  rashes  have  been  reported  in  a  few  patients  receiving 
Zovirax  Tablets;  the  rashes  have  resolved  on  withdrawal  of  the  drug.  In 


trials,  the  incidence  of  gastrointestinal  events  has  not  been  found  to  differ 
from  placebo  Basic  NHS  cost  Shingles  Treatment  Pack,  70  tablets  (PL3/ 
0227)  £119.00.  j 
I.  McKendnck,  era/.  (1986), 
British  Medical  Journal, 
293,  1529. 

Further  information  is  available 
on  request. 

The  Wellcome  Foundation  Ltd   ..f  , 
Crewe,  Cheshire  ¥¥61500016 


ft  • 


Zovirax  ShirigtesTreatment Pack 


"Zovirax  Shingles  Treatment 
Pack"  is  the  latest  addition  to  the 
comprehensive  antiherpetic 
Zovirax  range.  These  four  words 
on  an  FP10  are  enough  to  enable 
you  to  give  a  complete,  clinically 
proven1  course  of  shingles  therapy 
with  clear  dosage  guidelines. 

The  Zovirax  Shingles  Treatment 
Pack  is  designed  for  ease  of 
dispensing,  as  well  as  to  help  the 
patient  to  take  the  appropriate 
dosage  at  the  correct  time  of  day 
for  the  right  treatment  period,  i.e. 
800mg  5  times  a  day  for  7  days. 

Stock  the  Zovirax  Shingles 
Treatment  Pack.  Four  words  to; 
quench  the  fire  of  shingles.  % 


HE  WELLCOME 
OUNDATION  LTD 


ZOVIR 


EADER  IN  ANTIVIRAL  RESEARCH 


acyclovir 


*Trade  Mark 


Which  is  the  high  performance  model 
for  today's  pharmacist? 


Maybe  the  sheer  speed  of  the  Lotus  takes  your  fancy.  Perhaps  the  awesome  power  of  the  Porsche  is 
for  you.  Or  then  again,  you  might  dream  about  being  behind  the  wheel  of  a  Ferrari. 

However,  if  you're  looking  for  a  real  business  performer,  the  Vestric  van  leaves  the  rest  standing. 
Its  on  the  road  figures  can't  be  matched,  as  it  covers  hundreds  of  miles  regularly  delivering  to  your  pharmacy 
ensuring  that  you're  well  stocked  with  both  ethical  and  OTC  products. 

This  red  van  is  just  one  of  a  fleet  of  over  370,  backed  by  25  articulated  vehicles,  all  serving  to  link  our 
Central  Stores  and  Distribution  Centres  to  your  local  Vestric  branch. 

So  if  you're  a  chemist  who's  going  places,  the  Vestric  van 
really  does  the  business  for  you. 


Vestric 


WE'RE  ALWAYS   THERE    ■    WE  ALWAYS  CARE 


C&D  INTERVIEW 


Continued  from  pl088 
Look  at  rational  distribution.  The  present 
system  isn't  rational  distribution,  but  it's  a 
start.  I  don't  mind  if  the  objectives  are 
achieved  in  the  end." 

He  thinks  it  is  important  that  active 
community  pharmacists  get  elected  to 
Council,  though  he  is  keen  to  defend  the 
balance  of  its  24  members.  "The  people  who 
are  criticised  for  being  in  'ivory  towers' 
aren't  really,"  he  says.  "They  are  more 
cognisant  of  what  is  happening  than  people 
think." 

Being  an  active  practitioner  also  gets 
you  noticed  for  other  things.  "I'm  proud  to 
say  I  have  recently  been  appointed  to  the 
loint  Formulary  Committee  of  the  BNF.  The 
editor,  Anne  Prasad,  told  me  she  was 
delighted  to  have  a  community  pharmacist 
to  turn  to  with  queries." 

Council's  apparent  indifference  to 
motions  passed  by  the  Branch 
Representatives  Meeting  has  been  raised 
again  recently.  Mr  Wood  has,  in  the  past, 
complained  about  Council's  attitude,  but  he 


The  winning  print  made  by  Hford  printer  of 
the  year  Barbara  Curtin  from  London  is 
pictured  above.  She  received  a  trophy,  a 
cheque  for  £1,000  and  a  £1,000  holiday  at 
the  20th  Ilford  Photographic  Awards  last 
week. 


LETTERS; 


Holier  than 
thou  condoms 

I  refer  to  the  article  from  the  C&D, 
November  14,  p969  "Poor  condoms  under 
fire". 

Could  somebody  please  tell  me  what  is 
an  acceptable  number  of  pinholes  in  a 
condom.  Personally,  I  would  have  thought 
none,  and  that  one  pinhole  was  too  many. 
Charles  Hadf  ield 
Macclesfield 
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'I  would  rather  expand 
my  business  professionally, 
than  go  into  cuddly 
toys  and  videos' 

acknowledges,  with  hindsight,  the  problems 
involved.  "When  motions  come  to  Council 
they  are  discussed  in  much  greater  depth 
and  any  drawbacks  and  disadvantages 
become  apparent  very  quickly,"  he 
explains.  "However,  some  very  major 
changes  have  arisen  from  branch  motions, 
like  the  College  of  Pharmacy  Practice." 

Training  is  a  particular  interest  —  Mr 
Wood  is  chairman  of  Council's  education 
standing  committee  and  was  for  some  years 
a  member  of  the  North  East  Thames'  Region- 
al Pharmaceutical  Education  Committee. 
He  says  pharmacists  are  educating  them- 
selves all  the  time  if  they  thought  about  it.  "It 
is  incumbent  upon  us  all  to  keep  up-to-date," 
he  says.  "There's  certainly  a  case  for 
distance  learning  and  education  through  the 


Society's  PINS  system."  He  hopes  to  go  live 
on  PINS  in  the  not  too  distant  future,  as  part 
of  an  update  of  his  computer  systems  which 
will  include  converting  his  manual  patient 
records  system  to  a  computerised  one. 

He  believes  that  not  enough  pharmacists 
employ  technicians,  and  himself  employs 
three  qualified  technicians  and  reaps  the 
benefit  in  time  saved  from  the  purely 
mechanical  process  of  dispensing.  He  hopes 
to  see  progress  on  reciprocity  of 
qualifications,  allowing  technicians  to  move 
between  branches  of  the  profession.  "We 
should  all,  retail,  hospital  and  Boots,  be 
training  technicians  to  the  same  level  of 
basic  skill." 

As  Mr  Wood  says,  an  enhanced  role  for 
pharmacists  requires  an  enhanced  role  for 
technicians.  As  a  pharmacist  who  believes 
professionalism  means  better  service  to 
patients,  he  will  be  particularly  interested  to 
get  the  views  of  the  Society's  members  and  to 
be  a  part  of  Council's  deliberations  on  the 
way  forward.  He  will  be  seeking  re-election 
next  Spring. 
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CONTACT  LENS  CARE 


Why  cleaning  is  vital 


Proper  daily  cleaning  and  disinfecting 
of  contact  lenses  are  essential  for 
successful  wear  because  the  lenses  become 
contaminated  both  during  wear  and  through 
handling.  It  is  important  for  wearers  to 
understand  why  meticulous  care  of  their 
lenses  is  vital. 

Firstly,  lenses  need  cleaning  to  remove 
surface  deposits  from  the  tear  fluid.  Tears 
form  a  three  layer  film  on  the  front  surface  of 
the  eye,  on  which  the  lens  floats.  The  film  has 
an  inner  mucin  layer,  a  central  aqueous 
layer  containing  salts  and  proteins  such  as 
lysozyme,  and  an  outer  lipid  layer  which 
prevents  evapora- 
tion. In  some 
people  these  tear 
components  can 
build  up  on  lenses 
making  them  un- 
comfortable and 
ultimately  un- 
wearable.  There  is 
wide  variation 
between  wearers  in 
the  rate  at  which 
this  occurs. 

Secondly, 
lenses  need 
disinfecting  to 
protect  against 
micro-organisms  in 
the  environment 
and  on  the  fingers, 
which  may  multiply 
during  wet  storage 
and  possibly  infect 
the  eye.  Among  the 
most  worrying  are  the  Pseudomonas  sp 
which  can  reproduce  rapidly,  even  in 
unfavourable  conditions,  and  can  blind  in  24 
hours.  Contact  lens  wearers  should  be  made 
aware  that  there  is  a  real  risk  of  eye  damage 
if  they  do  not  care  for  their  lenses  properly  or 
if  they  ignore  warning  signs  of  infection. 

There  is  a  wide  variety  of  lens  materials 
on  the  market  and  it  is  important  only  to  sell 
products  suitable  for  the  type  of  lens  being 
worn.  Patients  often  do  not  know  anything 
about  their  lens  material  other  than  the 
general  classification  of  hard,  gas 
permeable  or  soft,  and  they  have  no  idea 
whether  the  water  content  of  a  soft  lens  is 
high,  medium  or  low.  Changes  in  lens  care 
regimens  should  be  made  only  by  the 
optician  who  knows  what  type  of  lens  has 
been  prescribed. 

Originally  contact  lenses  were  made 
from  glass  which  gave  way  m  the  fifties  to  the 
Perspex  (PMMA)  hard  lenses.  Their  mam 
problems  were  rigidity  and  impermeability 
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This  article  is  based  on  a  talk 
given  by  Dr  Malcolm  Rogan, 
technical  director.  Allergan, 
and  president,  British  Contact 
Lens  Association. 

to  oxygen,  and  a  significant  number  of 
wearers  found  them  too  uncomfortable.  In 
the  late  sixties,  lenses  were  developed  from 
soft  gel-like  polymers  which  absorbed  water 
and  were  much  more  comfortable.  By 
manipulating  the  polymer  structure,  soft 


lenses  can  be  made  with  a  water  content  as 
high  as  80  per  cent.  Some  people  are  able  to 
sleep  in  these  extended  wear  lenses, 
cleaning  them  perhaps  only  once  a  week, 
although  there  has  recently  been  concern 
about  the  possibility  of  serious  eye  infection 
if  compliance  with  care  regimens  is  poor. 

In  the  eighties,  further  developments 
have  occured  in  hard  lenses  leading  to  a 
variety  of  polymers  which  are  rigid  but  allow 
oxygen  to  pass  through  to  the  cornea.  These 
gas  permeable  lenses  fall  somewhere 
between  hard  and  soft  lenses  m  that  they  are 
more  difficult  to  care  for  than  PMMA  but  are 
more  comfortable.  At  the  same  time  they  are 
less  fragile  and  longer  lasting  but  less 
comfortable  than  soft  lenses. 

Lens  care  products 

Lens  care  products  can  be  divided  into  three 
main  categories  —  cleaning,  disinfectant, 
and  products  for  m-eye  use.  Different 
preservatives  are  used  according  to  the  lens 


material  and,  with  a  few  exceptions, 
products  for  hard  lenses  should  never  be 
used  for  soft  lenses,  particularly  if  they 
contain  benzalkonium  chloride  which  is 
absorbed  into  the  lens  material  and  can 
cause  severe  eye  irritation. 

Sensitivity  reactions  may  still  occur  even 
when  the  correct  solutions  are  used; 
although  the  true  incidence  of  these 
reactions  is  not  known,  there  is  a  move  in  the 
UK  towards  unit-dose  preservative-free 
products. 

Cleaners  generally  fall  mto  two  main  groups 
—  surfactants  and  enzyme  preparations. 

Surfactant  cleaners 
are  used  much  in 
the  same  way  as 
washing  up  liquids 
to  remove  debris, 
mucin  and  lipid 
deposits  from  the 
lens  surface. 
Surfactants  should 
be  used  on  all  types 
of  lenses  after  each 
wearing  period. 
They  do  not  remove 
protein  deposits,  so 
an  enzyme  cleaner 
should  be  used, 
generally  once  a 
week,  on  soft  and 
gas  permeable 
lenses.  Protein 
removers  are  not 
necessary  for 
PMMA  lenses. 
Preservatives 
are  included  in  surfactants  to  help  prevent 
microbial  growth  rather  than  to  disinfect  the 
lens,  for  which  disinfecting  solutions  should 
be  used. 

Soft  lenses  should  be  rinsed  with  a  saline 
solution  after  cleaning  to  prevent  surfactants 
and  enzymes  being  carried  over  into  the 
disinfecting  system.  There  have  been  reports 
of  loss  of  vision  after  wearers  rinsed  their 
lenses  with  contaminated  unpreserved 
multidose  saline,  so  it  is  important  to  use  unit 
dose  or  aerosol  preparations  for  this 
purpose.  Preserved  salines  should  be  used 
only  for  rinsing  prior  to  disinfection  or  for 
heat  disinfection.  They  are  not  intended  for 
use  directly  in  the  eye. 

A  recent  introduction  for  gas  permeable 
lenses  is  an  abrasive  cleaner  containing 
particles  which  abrade  deposits  off  the  lens. 
Because  the  particles  are  less  hard  than  the 
lens  there  should  be  little  risk  of  scratching 
the  surface,  but  the  product  may  not  be 
suitable  for  the  softer  gas  permeable  lenses 
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and  will  only  clean  the  areas  where  pressure 
is  applied.  This  cleaner  —  the  Boston  —  is 
available  only  through  opticians. 
Disinfecting  (soaking)  solutions  are  used  for 
storage  of  contact  lenses  after  cleaning  with 
a  surfactant.  In  theory,  hard  lenses  may  be 
stored  dry  but  this  is  not  to  be  recommended 
because  hard  deposits  of  protein  and  mucus 
can  form  which  are  difficult  to  remove.  The 
lens  may  also  be  uncomfortable  when  first 
re-inserted. 

Benzalkonium  chloride  is  still  widely 
used  for  disinfecting  hard  lenses.  Solutions 
recommended  for  gas  permeable  lenses  are 
generally  those  used  for  PMMA,  although 
there  has  been  some  controversy  about  the 
compatibility  of  some  gas  permeable  lenses 
with  benzalkonium  chloride  containing 
solutions  and  some  opticians  may  advise 
against  these  products.  It  is  likely  that  an 
increasing  number  of  speciality  products 
will  be  developed  in  the  future  for  gas 
permeable  lenses. 

Soft  lenses  are  disinfected  by  heat  or 
chemical  methods.  Heat  sterilisation  is 
relatively  unpopular  in  the  UK  because 
problems  occur  with  contamination  and 
discolouration  unless  the  process  is 
scrupulously  carried  out.  Heat  can 
ultimately  damage  the  lens  polymer  and 
precipitate  proteins  and  mucin  onto  the  lens 
surface.  In  heat  disinfection  lenses  are 
subject  to  a  20  minute  80 °C  cycle  and  stored 
in  the  unopened  case  until  ready  to  wear. 

Either  saline  preserved  with  thiomersal 
or  unpreserved  saline  made  by  dissolving 
salt  tablets  in  sterile  distilled  water  or 
dispensed  from  an  aerosol  is  used. 
Hydrocare  preserved  saline  contains  a 
chelating  agent  which  is  activated  by  heat 
and  removes  calcium  deposits  from  soft 
lenses. 

Most  soft  lens  wearers  in  the  UK  prefer 
cold  or  chemical  disinfection.  The  original 
solutions  used  combinations  or 
chlorhexidine  and  thiomersal  but  there  has 
been  concern  about  sensitivity  to  these 
preservatives  and  other  methods  are 
becoming  more  popular.  Prymecare  is  a 
novel  formulation  with  a  reduced  amount  of 
chlorhexidine  and  no  thiomersal,  yet 
retaining  the  antimicrobial  efficacy  of  the 
earlier  combination  products. 

Hydrocare  soaking  solution  is  a 
solubihsed  quaternary  compound  which  is 
not  taken  up  by  the  lens.  These  systems 
require  overnight  soaking  of  the  lenses. 

Softab  is  a  chlorine  generating  system 
based  on  a  similar  principle  to  the  sterilising 
tablets  used  for  babies'  bottles.  The  lenses 
should  be  rinsed  before  insertion,  although 
in  theory  the  chloride  released  is  unstable 
and  soon  forms  non-irritant  chloride  ions  in 
water.  This  system  is  gaining  in  popularity 
because  it  is  relatively  cheap. 

The  most  popular  systems  for 
disinfecting   soft   lenses   are   based  on 
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hydrogen  peroxide.  The  lenses  are 
immersed  in  3  per  cent  hydrogen  peroxide 
for  at  least  10  minutes  and  the  residual 
peroxide  then  neutralised  to  avoid  eye 
irritation.  Septicon  uses  a  platinum  catalytic 
disc  as  a  neutraliser  and  requires  overnight 
storage.  The  10.10  system  uses  preservative- 
free  sodium  pyruvate  solution  for 
neutralisation,  which  is  quicker. 

New  products  using  preservative-free 
enzymatic  neutralisers  are  expected  to  be 
introduced  soon  into  the  UK. 

There  are  significant  differences 
between  peroxide  systems  in  terms  of  their 
neutralisation  capacity  and  how  long  it  takes 
to  eliminate  excess  peroxide,  so  it  is  best  not 
to  switch  users  from  one  system  to  another 
without  an  optician's  advice. 
Wetting  solutions  are  used  to  reduce  the 
"foreign  body"  sensation  when  hard  and  gas 
permeable  lenses  are  inserted.  The  lens 
surface  is  hydrophobic  and  the  slightly 
viscous  solution  cushions  the  lens  on  the  tear 
film.  Polyvinyl  alcohol  is  commonly  used  as 
a  wetting  agent,  and  a  viscosity  increasing 
agent  such  as  methylcellulose  may  also  be 
included. 

It  is  not  always  necessary  to  use  a  wetting 
solution  for  soft 
lenses  on  initial 
insertion 
because  of  their 
high  water  content, 
but  comfort  drops 
may  be  needed  to 
rehydrate  lenses 
during  wear.  Wet- 
ting solutions  are 
required  to  comply 
with  the  BP1980 
preservative  ef- 
ficacy test  for 
ophthalmic  pro- 
ducts. This  means 
that  virtually  all 
contain  benzal- 
konium chloride. 
Preservative  free 
unit  dose  products 
are  used  for  soft 
lenses  but  these  are 
expensive. 

Some  wearers 
of  hard  or  gas 
permeable  lenses 
use  multipurpose 
products  for  clean- 
ing, soaking  and 
wetting.  Although 
convenient,  these 
involve  a  com- 
promise of  function 
and  patients  may 
be  advised  to  use  a 
surfactant  cleaner 
as  well  if  cleanli- 
ness is  a  problem. 
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For  quick 
relief 


You  can  rely  on  Hillcross  Generics 
Because  Hillcross  provides  rapid  reliable 
delivery,  along  with  consistent  product 
quality  and  competitive  prices. 
Everything,  in  fact,  to  keep  you 
completely  happy  with  your  generics 
supplies  service. 
Hillcross  Generics  -  it's  quality  delivered 

at  the  right  price 
Please  ask  for  this  month's  offers 
from  your  local 
AAH  GROUP 
WHOLESALER 


HILLCROSS 

GENERICS 
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A  belief  in 
pharmacy 


Several  manufacturers  have  confirmed  to 
C&D  their  belief  in  the  value  of  the 
pharmacy  as  a  source  of  contact  lens 
solutions,  although  some  are  noticeably 
cautious  about  being  seen  by  opticians  to 
favour  pharmacists. 

Earlier  this  year  two  manufacturers  — 
Sauflon  and  Bausch  &  Lamb  —  stopped 
supplying  pharmacies  because  they 
believed  opticians  were  better  qualified  to 
advise  on  this  type  of  product.  In  general, 
other  companies  believe  that,  while  the 
decision  on  which  lens  care  products  a 
patient  should  use  must  come  from  an 
optician,  the  convenience  of  the  pharmacist 
cannot  be  ignored  —  pharmacies  are  open 
longer  and  there  are  more  of  them  than 
optical  practices. 

Abatron's  managing  director  John  Evans 
is  a  pharmacist  but  maintains  that  the 


pharmacist's  role  is  one  of  supplier  rather 
than  adviser  on  which  products  to  use.  If  a 
customer  asks  for  a  product  which  is  out  of 
stock,  the  pharmacist  should  offer  to  order  it 
rather  than  recommend  an  alternative,  he 
says. 

Manufacturers  agree  that  customers 
having  problems  with  lens  care  products 
should  be  referred  back  to  their  practitioners 
for  advice.  But  educating  pharmacy  staff  is 
still  seen  as  important  to  prevent  the  wrong 
information  being  given. 

The  market  for  lens  care  products  is 
growing  steadily  and  this  growth  is  likely  to 
continue  as  the  number  of  lens  wearers 
increases.  The  market  value  in  1986  was 
given  at  about  £20  million  rsp,  with  an 
estimate  of  £24  million  this  year.  The 
proportion  of  this  business  going  through 
pharmacies  is  unclear,  with  estimates 
ranging  from  10  per  cent  to  as  much  as  50 
per  cent,  and  there  is  a  general  feeling  that 
pharmacy  sales  will  increase  as  customers 
appreciate  being  able  to  buy  locally. 
Coopervision  say  sales  through  pharmacies, 
excluding  Boots,  increased  6  per  cent  in 
volume  in  the  year  to  August. 

The  decision  by  some  manufacturers  to 


T&ke  at  regular 
intervals 


With  regular  deliveries.  Hillcross  Generics 
can  provide  you  with  the  generics  you  want 

right  when  you  want  them 
Along  with  consistent  product  quality  and 
competitive  prices,  it  all  makes  Hillcross 
very  easy  to  take  indeed 
Hillcross  Generics  -  it's  quality  delivered  at 

the  right  price 
Please  ask  for  this 
month's  offers  from  yo 
local  AAH  GROUP 


WHOLESALER 


HILLCROSS 
GENERICS 


The  recently- 
introduced 
Slimpak 
presentation  of 
Amiclair  from 
Abatron.  The 
tablets  contain 
protease,  lipase 
and  pronase 
enzymes  but  no 
papain  which 
can  cause 
sensitivity 
reactions 


withdraw  from  the  pharmacy  market  had 
little  impact  on  the  overall  proportion  of 
sales  through  these  outlets.  The  market  share 
of  these  companies  was  small  as 
Coopervision  and  Allergan  dominate  this 
segment  of  lens  care  business. 

Coopervision  lead  the  field  of 
preservative  and  ezyme  free  solutions  with 
their  hydrogen  peroxide  system  10. 10.  The 
company  recently  introduced  the  10. 10  five 
pack  as  a  travel  pack  and  for  flexible  lens 
wearers  who  do  not,  as  a  rule,  remove  their 
lenses  daily  for  cleaning.  Normal  lens  care 
packs  contain  too  much  solution  for  them  to 
use  within  the  specified  28  days. 

Coopervision  offer  pharmacists  and  their 
assistants  a  "Contact  lens  and  solution 
information  booklet"  together  with  separate 
literature  on  individual  products.  They  also 
run  a  two  hour  "pharmacy  assistant  training 
scheme"  throughout  the  UK.  The  course 
covers  the  lens  solution  market,  the 
importance  of  product  knowledge  and 
information  on  the  correct  aftercare  for 
contact  lens  wearers.  Over  1,000 
pharmacists  and  assistants  have  already 
attended  these  courses  this  year  and  more 
are  planned  for  1988. 

Smith  &  Nephew  Pharmaceuticals 
provide  a  range  of  information  leaflets  on  the 
use  of  their  products.  Their  ophthalmic 
manager,  Dr  Graham  Hopkins,  is  a 
pharmacist  who  has  specialised  in 
ophthalmic  products  for  20  years  and  he  is 
willing  to  give  lectures  at  evening  meetings 
and  weekend  refresher  courses  for  both 
pharmacists  and  counter  staff.  The  company 
is  happy  to  sponsor  meetings  where  contact 
lenses  and  solutions  are  the  principal 
subjects. 

Promotional  activity  will  be  aimed  at  the 
ophthalmic  opticians  who  initiate  the  use  of 
contact  lens  solutions,  but  there  will  be 
several  bonus  offers  to  pharmacists  via 
wholesalers  during  1988. 
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For  soft 

Cleaning  solutions 

Amiclean  (Abatron) 
Cleaner  no  4  (Barnes  Hind) 
Hydron  cleaning 
Hydroclean  (Coopervision) 
LC  65  (Allergan) 
Mediclean  (Kelvin) 
Miraflow  (Coopervision) 
Pliagel  (Alcon) 
Preflex  (Alcon) 
Prymeclean  (Smith  &  Nephew) 
TE  cleaning  (Titmus  Eurocon) 

Soaking  solutions 

Ami  10  (Abatron) 
Hydron  soaking 
Flex-care  (Alcon) 
Flexsol  (Alcon) 

Hydrocare  cleaning  and  soaking 
(Allergan) 

Hexidin  (Barnes  Hind) 

Hydrosoak  (Coopervision) 

Medisoak  (Kelvin) 

Mirasoak  (Coopervision) 

Prymesoak  (Smith  &  Nephew) 

TE  storage  and  rinsing  (Titmus  Eurocon) 

Saline  solutions  (for  rinsing,  etc) 

Preserved 

Hydrocare  preserved  saline  with  calcium 

deposit  preventer  (Allergan) 
Normol  (Alcon) 
Saline  B  (Hydron) 

Unpreserved 

Amidose  (Abatron) 

Lens  Plus  aerosol  (Allergan) 

Salette  (Alcon) 

Saline  aerosol  (Alcon) 

Solar  saline  spray  (Coopervision) 

Solusal  aerosol  (Hydron) 

Oxidative  systems 

Contactasol  10.10  peroxide  (cleaning  and 
disinfecting  solution,  rinsing  and 
neutralising  solution)  (Coopervision) 

Septicon  peroxide  system  (Lensept  and 
Lensrins)  (Titmus  Eurocon) 

Softabs  (Alcon) 

Periodic  cleaners 

Amiclair  tablets  for  protein,  lipid,  mucin 
and  calcium  removal  (Abatron) 

Barnes  Hind  intensive  cleaner  for  protein 
removal 

Hydrocare  fizzy  protein  remover  tablets 

(Allergan) 
Prymecare  protein  remover  (Smith  & 

Nephew) 

In-use  comfort 

Adapette  (Alcon) 
Clerz  (Coopervision) 
Hydron  comfort 
Hydrosol  (Coopervision) 


Towards  a  disposable  Ions 


The  disposable  contact  lens  may  not  be  far 
away.  There  is  evidence  that  frequent 
replacement  of  lenses  reduces  eye  problems 
and  a  number  of  companies  are 
investigating  the  use  of  "throw  away"  lenses 
as  a  method  of  avoiding  long-term  build-up 
of  deposits. 

Most  companies  are  considering  lenses 
that  could  be  changed  every  three  or  six 
months,  but  Johnson  and  Johnson  in  the 
USA  are  test  marketing  a  lens  that  could  be 
worn  for  a  week  and  then  discarded.  The 
lenses  are  made  from  conventional  high 
water  content  materials  and  manufactured 
by  a  moulding  process  which  enables  large 


numbers  to  be  produced  in  a  short  time. 
They  would  cost  about  500  dollars  a  year  but 
costs  would  probably  come  down  with 
increased  production  and  there  would  be  no 
need  to  pay  for  lens  solutions.  One  problem 
would  be  ensuring  that  a  cost-conscious 
wearer  would  throw  the  lenses  away  after  a 
week. 

Other  likely  developments  in  contact 
lens  care  are  more  effective  cleaning 
systems,  novel  preservatives  with  less 
potential  for  sensitisation,  and  simplification 
of  systems  to  improve  compliance,  for 
example,  combining  a  protein  remover  with 
a  disinfecting  solution. 


For  hard  and  gas  permeable 


Cleaning  solutions 

Amiclean  (Abatron) 

Bames  Hind  cleaning  and  soaking  —  for 

hard  only 
Clens  (Alcon)  —  for  hard  only 
Contactaclean  (Coopervision) 
Formula  H  cleaning  (Hydron)  —  for  gas 

permeable 
LC  65  (Allergan) 
Miraflow  (Coopervision) 
Phagel  (Alcon) 
TE  cleaning  (Titmus  Eurocon) 
Titan  (Barnes  Hind)  —  for  hard  only 
Transclean  (Smith  &  Nephew) 

Soaking  solutions 

Ami  10  (Abatron) 

Bames  Hind  wetting  and  soaking  —  for 

hard  only 
Clean-n-soak  (Allergan) 
Contactasoak  (Coopervision) 
Formula  H  soaking  (Hydron)  —  for  gas 

permeable 
Kelsoak  2  (Kelvin) 
Soaclens  (Alcon) 
Soquette  (Bames  Hind) 
TE  storage  and  rinsing  (Titmus  Eurocon) 
Transoak  (Smith  &  Nephew) 

Oxidative  systems 

Contactasol  10:10 

Wetting  solutions 

Bames  Hind  wetting  —  for  hard  only 

Contactasol  (Coopervision) 

Formula  H  wetting  (Hydron)  —  for  gas 

permeable 
Kelvinol  2  (Kelvin) 
Liquifilm  (Allergan) 
Transol  (Smith  &  Nephew) 

All  in  one  solutions 

Contactasol  complete  care  (Coopervision) 
Lensine  5  (Coopervision) 
One  solution  (Bames  Hmd) 
Total  (Allergan) 

Periodic  cleaners  (for  gas  permeable) 

Amiclair  tablets  for  protein,  lipid,  mucins 
and  calcium  removal  (Abatron) 


Bames  Hind  intensive  cleaner  for  protein 
removal 

Hydrocare  fizzy  protein  remover  tablets 

(Allergan) 
Prymecare  protein  remover  (Smith  & 

Nephew) 

In-use  comfort 

Clerz  (Coopervision) 

Contactasol  complete  care  (Coopervision) 
Lensine  5  (Coopervision) 
Transdrop  (Smith  &  Nephew) 

Manufacturers 

Abatron  Ltd,  Chapel  Street,  Potton,  Sandy, 
Beds. 

Alcon  Laboratories  (UK)  Ltd,  Imperial  Way, 
Watford,  Herts  WD2  4YR. 
Allergan  Ltd,  Turnpike  Road,  Cressex 
Industrial  Estate,  High  Wycombe,  Bucks 
HP12  3NR. 

Bames  Hind  Ltd,  7  The  Bytech  Centre, 
Canada  Road,  Byfleet,  Surrey  KT14  7GX. 
Coopervision  Optics  Ltd,  Permalens  House, 
1  Botley  Road,  Hedge  End,  Southampton 
S03  3HB. 

Hydron  Europe  Ltd  UK  division,  Southern 
Trade  Centre,  Admiralty  Way,  Camberley, 
Surrey  GU15  3DT. 

Kelvin  Lenses  Ltd,  Unit  22,  Shepley 
Industrial  Estate,  Shepley  Road,  Manchester 
M34  5DW. 

Smith  &  Nephew  Pharmaceuticals  Ltd, 
Bampton  Road,  Harold  Hill,  Romford,  Essex 
RM3  8SL. 

Titmus  Eurocon  Ltd,  The  Brambles,  2  Relay 
Road,  Waterlooville,  Portsmouth  P07  7XA. 

Distributers 

Focus  Contact  Lenses,  Northbridge  Way, 
Berkhamsted  HP4  1EH 
Madden  and  Layman  Ltd,  SilverhUl  House, 
221  London  Road,  St  Leonards-on-Sea,  East 
Sussex  TN37  6TW. 

Mid-Optic  Ltd,  Unit  16,  Perkins  Boilers, 
Mansfield  Road,  Derby  DE2  8BR. 
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Covering  for  confidence 

Part  of  the  tragedy  of  AIDS  is  that  sufferers  are  often  shunned  by 
society  when  they  admit  to  having  the  disease.  Now  a  disturbing 
side-effect  of  the  increased  public  knowledge  of  the  disease  is 
that  its  visible  symptom,  the  marks  of  the  skin  cancer  Kaposi's 
sarcoma,  can  be  recognised  by  other  people,  robbing  victims  of 
any  choice  about  whether  to  "go  public".  C&D  looks  at  an  idea 
designed  to  give  them  back  that  choice. 


Before  James  died  of  AIDS,  he  decided  to 
fulfil  a  lifelong  wish  and  book  a  world  cruise. 
The  day  for  embarkation  arrived,  and  he  was 
pleased  that  he  felt  fairly  well.  The  marks 
caused  by  Kaposi's  sarcoma,  the  skin  cancer 
common  to  many  AIDS  victims,  were  his 
only  outward  symptom,  though  in  fact  he 
was  to  die  just  six  months  later.  James  had 
been  on  the  ship  for  three  hours  when  he 
noticed  another  passenger  staring  at  the 
marks  on  his  face.  The  man  walked  up  and 
asked  him  if  he  had  AIDS,  and  by  the  end  of 
that  day  the  news  had  reached  every 
passenger  on  the  ship.  He  spent  the  rest  of 
the  voyage  alone  —  nobody  would  eat  or 
drink  with  him,  few  even  spoke. 

Ever  since  AIDS  became  public 
knowledge,  there  have  been  stories  of 
sufferers  driven  out  of  jobs,  shunned  by 
acquaintances,  refused  treatment  by  dentists 
and  even  hairdressers.  But  they  usually 
resulted  from  the  victim  himself  choosing  to 
admit  to  having  the  disease.  Now,  as  public 
knowledge  about  the  disease  grows,  there 
are  cases  of  people  recognising  the  marks  of 
Kaposi's  sarcoma  and  drawing  the  obvious 
conclusion,  robbing  the  sufferer  of  the 
choice  of  whether  to  tell  other  people  or  not. 

Hostile  strangers 

And  even  those  who  choose  to  tell  their 
family  and  friends  about  the  disease  can 
suffer  hostility  from  strangers.  One  sufferer 
said:  "I  told  my  family  and  friends  from  the 
start,  and  they  couldn't  have  been  more 
supportive.  I  never  experienced  any 
problems  of  that  kind,  until  one  day  when  I 
went  to  the  hairdressers.  The  girl  who  was 
washing  my  hair  suddenly  stopped  doing  it 
and  went  over  to  the  manager.  They 
whispered  for  a  few  minutes,  and  then  he 
came  over  and  told  me  to  leave  the  shop. 
She'd  apparently  noticed  a  mark  I  had  on 
my  neck.  I  had  to  go,  in  front  of  four  other 
customers.  They  wouldn't  even  let  me  dry 
my  hair." 

It  is  a  sad  situation,  but  now  some 
practical  help  is  coming  from  a  service  that 
has  been  helping  people  with  disfiguring 
skin  conditions  for  over  25  years:  the  Red 
Cross  Cosmetic  Camouflage  Service. 

The  Service  was  set  up  to  teach  people 


how  to  cover  up  all  kinds  of  skin  problems, 
including  scars,  birthmarks,  port  wine 
stains,  vitiligo,  acne  and  even  unwanted 
tattoos.  Patients  are  recommended  by  their 
doctor  or  plastic  surgeon,  with  whom  the 
service  works  very  closely. 

Using  special  creams,  highly  trained 
volunteers  teach  patients  to  blend  a  colour  to 
match  their  skin  tone  and  then  apply  the 
creams  so  that  the  camouflage  effect  is 
waterproof  and  lasts  for  up  to  three  or  four 
days.  Several  different  techniques  are  used, 
according  to  the  type  of  disfigurement, 
combining  fingertip,  brush  or  sponge 
application.  The  creams  are  put  on  in  thin 
layers  and  set  with  powder,  which  is 
dampened  and  then  applied  again. 
Stippling  one  colour  over  another  is  used  for 
a  natural  effect  on  large  areas  and 
volunteers  will  even  paint  on  freckles  for  a 
more  realistic  look.  Raised  scars  or 
indentations  can  be  masked  with  soft 
moulding  plastic  and  clever  shading. 

The  growing  AIDS  problem 

Most  of  their  work  is  still  done  with  ordinary 
skin  problems,  but  the  number  of  AIDS 
patients  asking  for  help  is  growing, 
particularly  in  certain  areas  of  the  country. 
The  service's  national  co-ordinator  Rita 
Roberts  explains:  "They  just  want  to  be 
allowed  to  live  a  normal  life  for  as  long  as 
possible.  Sadly  we  can't  extend  their  lives, 
but  we  can  help  them  live  in  the  community 
for  longer.  Some  people  do  make  their 
illness  public  at  once,  but  some  don't  feel 
able  to  do  that  because  they  fear  they  will  be 
shunned  by  their  friends  and  sometimes 
even  their  families.  Some  of  the  homosexuals 
or  drug  users  who  catch  the  disease  for 
example,  haven't  told  their  families  about 
their  lifestyles,  so  they  really  don't  feel  they 
can  face  them  knowing  they  have  AIDS. 
And  then  there  are  people  who  will  tell  their 
friends  and  family  eventually,  but  need  time 
to  adjust  to  it  themselves  first.  They  don't 
want  to  be  forced  into  it." 

Rita  Roberts  has  developed  a  special 
technique  for  the  AIDS  patients.  Called 
minimal  touch,  it  is  a  one-way  process  by 
which  products  and  equipment  are  passed 
to  the  patient  but  not  back  to  the  volunteer. 


The  effect  of 
camouflage 
can  be 
dramatic 
even  on 
highly 
pigmente 
areas 


The  patient  retains  the  cover  creams  and 
equipment,  while  tissues,  cotton  wool  and  so 
on  are  placed  in  a  plastic  bag  to  be  disposed 
of  by  the  hospital. 

The  volunteer  demonstrates  colour 
matching  and  the  various  application 
techniques  on  the  back  of  her  own  hand, 
which  the  patients  can  then  copy  on 
themselves.  At  no  time  does  the  volunteer 
touch  the  patient.  Volunteers  are  also 
reminded  that  the  control  of  infection  officer 
for  the  area  in  which  they  are  working  must 
be  satisfied  with  the  procedures  used, 
because  some  health  authorities  do  have 
different  requirements  and,  explains  Rita 
Roberts:  "We  have  to  remember  that  the 
patients  themselves  have  low  immunity  to 
infection.  Obviously  we  don't  want  to  pass 
on  any  germs  to  them". 

Ms  Roberts  has  also  designed  a  special 
palette  for  colour  mixing,  made  from 
transparent  plastic.  The  volunteer  can  mix 
the  colouring  cream  on  the  palette  and  then 
hold  it  over  the  patient's  skin  to  check  for  an 
accurate  match.  The  design  works  so  well 
that  several  cosmetic  companies  are 
interested  in  developing  it  for  their 
consultants. 

One  thing  that  is  not  different  from  the 
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Kaposi's  sarcoma  on  the  back  —  marks 
can  appear  anywhere  on  the  face  or 
body 

normal  service  is  the  concern  for  the 
patient's  dignity  and  self-esteem.  Volunteers 
are  told  to  present  the  technique  as  normal 
procedure,  and  always  to  ask  the  patient  — 
as  they  would  normally  do  —  what  they  can 
do  to  help.  The  disfigurement  that  seems 
most  striking  to  an  observer  is  not  always  the 
one  that  worries  the  sufferer.  Where  the 
patient  has  particularly  severe  disfigurement 
the  volunteer  is  advised  to  observe  the 
patient  before  they  meet,  so  that  they  do  not 
appear  shocked  in  front  of  them.  And  of 
course,  the  value  of  somebody  taking  the 
time  to  talk  and  to  help  is  as  valid  as  it  would 
be  for  anybody  else. 

Rita  Roberts  says  that  none  of  her 
volunteers  have  refused  to  work  with  AIDS 


This  specially  designed  transparent  palette  allows  an  accurate  colour  match 
without  touching  the  skin.  Rita  Robert's  own  design,  it  has  stimulated  a  lot  of 
interest  from  cosmetic  houses 


victims,  and  certainly  none  of  the  women 
C&D  spoke  to  were  opposed  to  the  idea.  At  a 
recent  refresher  course  in  London  for 
volunteers  from  all  over  the  country,  she 
explained  that  although  most  of  those 
present  had  not  yet  seen  any  AIDS  cases, 
more  and  more  of  them  would  be  doing  so  in 
the  future.  Not  one  face  showed  a  flicker  of 
anxiety  or  unwillingness,  and  all  were  keen 
to  learn  the  minimal  touch  technique. 

A  Derbyshire  volunteer  said:  "I  was  a  bit 
worried  when  I  first  heard  about  it  —  I  was 
concerned  that  I  might  somehow  endanger 
my  family.  But  now  we've  had  it  all 
explained  to  us  we  know  it's  perfectly  safe,  so 
of  course  I'm  only  glad  that  we  can  do 
something  to  help." 


The  Cosmetic  Camouflage  Service  is 
run  by  the  Red  Cross  Beautycare  Divi- 
sion, which  aims  to  cheer  up  long-stay 
hospital  patients,  the  housebound  and 
those  in  welfare  institutions,  with  per- 
sonal attention  in  the  form  of  beauty 
treatments.  Volunteers  train  first  with 
Beautycare,  and  can  be  selected  for 
cosmetic  camouflage  training  after  two 
years.  Patients  for  the  service  must  be 
referred  by  a  doctor.  Volunteers  are 
always  needed,  as  are  donations  of 
unused  cosmetics,  which  should  be  sent 
to  Rita  Roberts,  National  Beauty  Care 
Co-ordinator,  The  Red  Cross,  9 
Grosvenor  Crescent,  London  SW1X  7EJ. 


A  BIG  PI 
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Rennie 


PUBS 


^/Around  4  million  people  each  year  suffer  from  indigestion 
aggravated  by  wind,  causing  that  uncomfortable  bloated  feeling. 

^/Now  for  the  first  time,  you  can  offer  a  special  formulation  to  bring 
relief.  New  Rennie  Plus  is  backed  by  the  Rennie  name  and  a  formulation 
with  over  1  5  years  of  successful  prescription  use. 

Dual-action  Rennie  Plus  combines  effective  antacid  and 

anti-flatulent  ingredients  in  one  tablet.  These  help  to  soothe  even  severe 
indigestion  and  quickly  disperse  the  build-up  of  wind  in  the  stomach. 

^New  Rennie  Plus  and  Rennie  wil 
be  supported  by  a  national  press 
and  T  V.  campaign  worth  £1.75 
million.  The  campaign  begins  in 
October  so  be  prepared  for  a  big 
plus  in  your  profits. 
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Nicholas  Laboratories  Limited 


NEW 

DUAL  ACTION 

Rennie 
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The  unique  out- 
from  the  suppliers 

5  day,  550  calorie  per  day,  complete  meal 
replacement  diet. 

More  satisfying  because  meals  vary. 

Extra  profit  potential  from  Intrim  Diet  Dessert 
tablets  and  Intrim  Superplex  tablets.  These  are 
sold  separately  to  maintain  nutrition  and  weight 
loss  after  the  diet  period  is  complete. 


and-about  diet 
of  Pranavite  Slim 

£  Special  launch  offer— order  12  Intrim  5  Da^ 
Diets  and  6  bottles  of  Intrim  Diet  Dessert  anc 
you  will  receive  6  bottles  of  Intrim  Superple? 
tablets  FREE.  (Equals  22.7%discount  at  retai 
value.) 


NTRIM 

e  five  day  diet  plan 

conscious  people  * 


INTRIM  can  help  slimming  or  weight  control  only  as  part  of  a  controlled  diet. 


H.t.B.  (UK)  Limited,  (Dept.  CD),  60  Osmondthorpe  Lane,  Leeds  LS9  9EE 
Telephone:  0532  487811.  Telex:  556348  Feast  G.  Fax:  0532  491935. 


A  question  of 
the  right 
endorsement 


In  the  third  of  our  Question  & 
Answer  series  the 
Pharmaceutical  Services 
Negotiating  Committee  links 
with  C&D  to  provide 
pharmacists  and  dispensing 
assistants  with  a  prescription 
endorsement  poser. 


1.  The  prescription  has  been  ordered  as  a 
generic  which  is  not  on  the  Black  List.  Why 
would  it  be  disallowed? 

2.  Both  of  the  generic  drugs  in  Lobak  have  a 
separate  monograph  and  an  approved 
name.  Would  the  prescription  still  be 
disallowed? 


1.  No,  Lobak  is  a  Black  Listed  proprietary 
product  therefore  it  would  be  disallowed. 
The  non-proprietary  form  of  Lobak  is  two 
generic  drugs  in  a  compound  preparation. 

Compounds  do  not  have  a  monograph 
or  an  approved  name  (unless  specially 
granted  by  the  DHSS)  Therefore  a  Black 
Listed  proprietary  product  such  as  Lobak 
may  not  be  prescribed  by  its  generic  name. 

2.  Yes,  because  the  only  product  that  could 
meet  such  an  order  is  on  the  Black  List  which 
renders  the  whole  prescription  as 
disallowed. 


high  time  to 
consider  an 
unparalleled 


service 


Stephar(U.K.)Ltd 
Freepost 
Great  Yarmouth 
Norfolk  NR318BR 
Tel:  0493-650069 


LEADING  THE  INTERNATIONAL  FIELD  IN  PARALLEL  IMPORTS 
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BUSINESS  NEWS 


Chemists  top  the  High 
Street  service  charts 


Some  52  per  cent  of  customers  say 
chemists  are  the  best  when  it  comes 
to  providing  good  service  in  the 
High  Street,  according  to  the 
findings  of  a  national  consumer 
survey  published  by  advertising 
agency,  Leo  Burnett. 

Being  smaller  and  often  privately 
owned,  chemists  are  generally  thought  to 
have  a  more  personal  service  —  this  is 
something  72  per  cent  of  customers  are 
demanding,  with  86  per  cent  saying  they 
would  go  out  of  their  way  to  find  it. 
"However,  there  is  still  room  for 
improvement"  says  Leo  Burnett's  vice 
chairman,  Jackie  Dickens. 

And  she  says  retailers  who  concentrate 
on  the  more  tangible  aspects  of  change 
such  as  technology  at  the  expense  of  the 
human  element  are  missing  out  on  the 
biggest  profit  earner  of  all. 

Chemists'  nearest  rivals  were  banks  (48 
per  cent)  and  post  offices  (38  per  cent)  in  a 
comparison  of  service  standards,  with 
supermarkets  getting  a  35  per  cent  rating. 


The  criteria  were  the  speed  of  transaction 
and  the  quality  of  service. 

Although  cheerfulness  is  considered 
lacking  in  too  many  staff,  it  is  largely  felt 
that  bad  service  is  more  the  fault  of  the 
company  than  the  person  behind  the 
counter.  Low  pay,  under-staffing,  lack  of 
training  and  career  structure  were  all 
given  as  reasons  for  failing  to  attract  and 
motivate  staff.  It  recommends  that  staff 
should  have  some  visible  indication  of 
their  level  of  training  and  comment  forms 
should  be  freely  available. 

Consumers  complained  that  staff  could 
be  patronising  or  adopt  an  uncaring 
attitude.  Sometimes  they  showed 
ignorance  of  their  products.  Retailers 
questioned  about  their  customers  said  that 
teenagers  were  a  nuisance  or  potential 
shoplifters.  However,  the  report  says  that 
"today's  idle  teenager  is  tomorrow's  hard- 
working consumer  and  it  is  vital  that  the 
retailer  learns  to  understand  teenagers' 
service  needs."  Leo  Burnett,  48  St.  Martin's 
Lane,  London,  WC2N4BJ. 


A  new  Young 
start  in  optics 

Young  Optical  has  been  formed  by 
the  merger  of  The  Crofton  Optical 
Group  and  Twentieth  Century 
Visions. 

H.  Young  Holdings,  parent  company 
of  Twentieth  Century,  bought  Crofton  in 
the  Summer  {C&D,  August  29,  p695). 
They  have  now  merged  the  two  and  will  be 
moving  them  into  a  new  purpose  built  site 


at  Colnbrook,  near  Heathrow  Airport 
which  will  house  a  stocking  and  invoicing 
system.  Each  company's  existing  premises 
will  close.  H.  Young  say  they  hope  to  take 
all  staff  with  them  in  the  move,  planned  for 
May. 

Under  the  banner,  Young  Optical, 
both  companies  will  continue  to  trade 
under  their  own  name.  Twentieth 
Century's  opthalmic  products,  will  be 
dealt  with  by  Crofton,  while  their  Polaroid 
collection  will  go  to  Twentieth  Century, 
allowing  them  to  concentrate  solely  on 
sunglasses. 


Retail  rankings 

Boots  are  Britain's  seventh  biggest 
retailer  based  on  1985/86  turnover, 
according  to  "Retail  Rankings" 
which  lists  the  top  500  retailers  in 
the  UK.  Number  one  is 
J.  Sainsbury. 

After  ranking  retailers  irrespective  of 
activity  the  report  then  ranks  them  in  27 
sub-sectors  according  to  what  they  sell. 

In  the  chemist/drugstore  sector,  which 
excludes  Boots  who  would  rank  number 
one  but  are  classified  as  a  "mixed  retailer", 
Superdrug,  owned  by  Woolworth,  are 
ranked  first  followed  by  Macarthy  with 
Savory  &  Moore/John  Bell  &  Croydon  and 
R.  Gordon  Drummond;  Lloyds  Chemists 
including  Billingtons/Supersave,  then 
Underwoods;  "Retail  Rankings"  1988 
edition  (£120)  from  Corporate  Intelligence 
Research  Publications  Ltd,  51  Doughty 
Street,  London  WC1N  2LS. 


Ciproxin:  top  10? 

Bayer's  ciproxin  (ciprofloxacin)  will 
be  among  the  top  10  antibiotics 
used  in  the  UK  in  1988,  just  11 
months  after  its  introduction,  says 
consultant  microbiologist  Dr 
Reuben  Griinberg. 

It  has  succeeded  all  expectations  he 
said,  and  at  present  there  is  no  evidence  to 
suggest  resistance  to  the  drug  is  on  the 
increase.  But  it  is  early  days  yet  and  there 
is  no  experience  of  its  effectiveness  second 
time  around,  he  cautioned.  Dr  Griinberg 
was  speaking  at  a  Bayer  meeting  on 
4-quinolones  and  respiratory  tract 
infections. 

Ciproxin,  the  first  of  a  new  generation 
of  4-quinolone  antibiotics  was  launched  by 
Bayer  in  February  this  year. 


Our  Business  Depends  on  Your  Success 

75%  of  our  business  comes  from  recommendation. 
Why? 

We  offer:- 1,  Professional  advice 

2,  Quality  shopfittings  made  in  our  own  factory 

3,  Fitted  by  our  own  skilled  fitters 

4,  At  realistic  prices  linked  with 

5,  Attractive  finance 
Which  all  adds  up  to  a  viable  proposition,  for  further  Information 
contact -Shopf  siting  &  Design  Centre  (west  of  England) 
2a  Hallatrow  Road,  Paulton, Bristol,  Avon.  BS18  5LH. telephone  0761  418941.  np^r^J 


only  sent  you  in  for  my 

"V\elll,it  was  so 
III" 


!  5  00 
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BUSINESS  NEWS! 


Beecham's  half  year  sees 
profit  and  research  increase 


Beecham  Group  have  reported  a 
17.6  per  cent  increase  in  pre-tax 
profits  for  the  half  year  ending 
September  30;  a  rise  of  £27. 1m  to 
£181.2m. 

Earnings  per  share  increased  to  14.07 
pence  and  the  interim  dividend  has  been 
increased  by  9.8  per  cent  to  5.6  pence  a 
share,  the  first  interim  increase  since  1984. 

Sales  decreased  for  the  period  by  11 
per  cent,  from  £1.36  billion  to  £1.21 
billion,  but  this  involved  the  loss  of  goods 
through  sell-offs;  a  programme  completed 
with  the  sale  of  DAP,  the  last  part  of  the  US 
Home  Improvement  Products  Division. 
The  disposals  were  aimed  at  returning  the 
Group  to  its  core  business,  but  chairman 
Robert  Bauman  said  they  would  continue 
to  analyse  assets  to  check  they  met  profit 
and  strategy  aims. 

Trading  profits  increased  by  4  per  cent 
from  £179.8m  to  £186.6m.  While  there  was 
a  slight  slowdown  on  the  healthcare  side, 
prescription  medicines  accounted  for 
nearly  hall  of  this,  and  OTC  medicines  for 
14.3  per  cent.  Toiletries  and  drinks  took  25 
per  cent  and  cosmetics  10.9  per  cent. 


Beecham  Bovril  have  performed  well 
since  forming,  says  the  company.  Sales  of 
Lucozade  and  ready-to-drink  Ribena 
increased  by  about  35  per  cent  in  this 
country,  it  claims.  On  the  toiletries  side, 
UK  sales  of  Macleans  and  Aquaf  reseh 
increased  by  over  20  per  cent. 

Ethical  products  are  a  priority  for  the 
future,  said  Mr  Bauman.  The  six  months 
under  review  saw  a  25  per  cent  increase  in 
pharmaceutical  research  &  development 
expenditure,  taking  the  total  to  £45m.  The 
majority  of  this  is  carried  out  in  Britain,  Mr 
Bauman  said,  with  emphasis  on  clinical 
trials  to  speed  the  introduction  of  new 
drugs.  Advertising  expenditure  on  OTC 
medicines  and  consumer  products  has 
increased  by  24  per  cent,  he  claims. 

Total  sales  of  prescription  medicines 
increased  from  £467. 8m  to  £498. 2m, 
growth  led  by  the  USA.  Augmentin 
increased  by  70  per  cent  there,  35  per  cent 
in  the  UK.  Relilex,  launched  in  March, 
exceeded  the  Group's  expectations.  They 
are  hoping  to  seek  UK  and  US  approval  for 
Eminase,  an  anti-thrombotic  agent,  before 
next  April. 


City  confidence 
in  Glaxo  drugs 

Is  there  life  for  Glaxo  after  Zantac, 
asked  the  Financial  Times  this 
week? 

And  city  analysts  answered  with  a 
resounding  vote  of  confidence  in  the 
company's  financial  future,  lending 
support  to  a  claim  by  chief  executive 
Bernard  Taylor  that  Glaxo  would  be  one  of 
the  top  three  drug  companies  in  the  world 
by  the  1990s. 

Analysts'  optimisim  is  based  on  the 
potential  of  two  new  drugs  currently  under 
development.  One  is  for  the  treatment  of 
nausea  and  has  anxiolytic  and  sedative 
properties,  and  the  other  is  for  migraine. 
There  are  large  potential  markets  for  both 
drugs,  particularly  the  migraine  product, 
says  the  FT. 

Abbott  moves 

Some  of  the  departments  within 
Abbott  Laboratories  are  moving  to 
new  offices  in  Maidenhead. 

This  week  the  Personnel  and  Medical 
and  Regulatory  Affairs  Departments 


opened  there.  Sales  and  Marketing 
Division  will  move  to  the  new  base  on 
December  21,  the  financial  director  and 
controller  on  January  4,  1988,  and  then  the 
Diagnostics  Division  on  January  18,  1988. 
The  other  departments  will  remain  in 
Queenborough,  Kent.  The  new  address  in 
Maidenhead  is:  Abbott  House, 
Moorbridge  Road,  Maidenhead,  Berks 
SL6  8JG.  Tel:  0628-784961.  Diagnostic 
Division  Orders:  0628-36136. 


Sangers  go  north 

The  Quadrant  Group  —  formerly 
Sangers  Photographies  —  have 
extended  their  coverage  to  the 
North  of  Britain  with  the  purchase  of 
wholesaler  Foxall  &  Chapman. 

The  company  was  purchased  for 
£494,000  along  with  Southern  Cell 
Phones.  They  will  continue  to  trade  under 
their  own  name  supplying  consumer 
goods  as  well  as  professional  photographic 
equipment  to  commercial  and  industrial 
customers  in  the  North. 

These  two  acquisitions  are  designed  to 
complement  existing  businesses,  three  of 
which  were  purchased  in  September: 
Telephone  World,  Jared  Edwards, 
and  Western  Sound  Visual. 


Clarins  take 
over  Lanvin 

Clarins  have  taken  over  Lanvin.  the 
French  perfume  and  couture  house. 

The  company  has  acquired  a  majority 
holding  and  sees  the  deal  as  a  "marriage" 
in  the  development  of  a  new  group  in  the 
luxury  products  industry. 


A  vision? 


Coopervision  have  denied  market 
rumours  that  they  are  being  taken 
over  by  Boots.  The  Boots  Company 
refuse  to  comment. 

Coopervision's  contact  lens  solutions 
were  sold  to  Ciba  Vision  earlier  this  month 
{C&D,  November  7,  p958),  a  transaction  to 
be  completed  on  Monday.  They  did  not 
know  then  if  they  would  carry  out  their 
plans  to  set  up  an  independent  public 
company  for  their  other  optometrically 
related  products. 


COMING 
EVENTS 


Tuesday,  December  1 

Barnet  Branch,  Pharmaceutical  Society,  7.30pm, 
Edgware  General  Hospital,  post-graduate  centre.  A 
multi  disciplinary  meeting  and  discussion  on 
"Administration  of  medicines  in  residential  homes". 
Halifax  &  District  Branch,  Pharmaceutical  Society, 
8pm,  in  the  Pharmacy  Department,  Halifax  General 
Hospital.  Mr  Alan  Dean,  Chairman  &  District 
Pharmaceutical  Officer  will  demonstrate  computer 
facilities.  Members  only. 

Wednesday,  December  2 
Hull  Pharmacists'  Association  &  Hull  Branch. 
Pharmaceutical  Society,  7.30pm,  Darley's  Hotel, 
Boothferry  Road,  Hessle.  "Christmas  Evening". 
Liverpool  Branch  and  Seiton  and  District  Branch. 
Pharmaceutical  Society,  7.30pm,  the  Duncan 
Building,  Royal  Liverpool  Hospital,  Daulby  Street. 
Annual  Christmas  lecture  "Son  et  Lumiere"  by  Dr  J.  A. 
Salthouse,  Manchester  University.  Hotpot  supper  to 
follow . 

Thursday,  December  3 

Weald  of  Kent  Branch,  Pharmaceutical  Society, 

7.30pm,  the  post-graduate  centre,  Kent  &  Sussex 
Hospital,  Mount  Ephraim,  Tunbndge  Wells  for 
Christmas  festivities. 

Friday,  December  4 

Edinburgh  &  Lothians  Branch,  Pharmaceutical 
Society,  7.45pm  at  36  York  Place,  "Ceilidh  evening". 

Advance  information 

Hertfordshire  Branch.  National  Pharmaceutical 
Association,  joint  meeting  with  Hertford  &  District 
Branch,  Pharmaceutical  Society,  December  10,  8pm 
at  the  post-graduate  medical  centre,  Queen  Elizabeth 
II  Hospital,  Welwyn  Garden  City.  Mr  T.P.  Astill, 
director  of  National  Pharmaceutical  Association,  on 
"Pharmaceutical  legal  difficulties". 
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CLASSIFIED 


Post  to  Classified  Advertisements,  Chemist  &  Druggist 
Benn  Publications,  Sovereign  Way,  Tonbridge,  Kent  TN9  1RW 
Telephone  Tonbridge  (0732)  364422.  Telex  95132. 
Ring  Jim  Page  Ext  216  for  further  information 
Publication  date  Every  Saturday 

Headings  All  advertisements  appear  under  appropriate  headings. 
Copy  date  4pm  Tuesday  prior  to  publication  date. 


Cancellation  deadline  5pm  Monday  prior  to  publication  date. 
Display/Semi  Display  £14.70  per  single  column  centimetre, 
min  30mm  Column  width  42mm. 

Whole  Page  £1470.00  (250mm  x  180mm)  Half  Page  £735.00 
(125mm  x  180mm)  Quarter  Page  £367.50  (125mm  x  88mm) 
Box  Numbers  £3.00  extra  Available  on  request. 
All  rates  subject  to  standard  VAT. 


APPOINTMENTS 


Sctlos 
Representatives 

GENERIC  PHARMACEUTICALS  (RETAIL)  A NEW  CABEEB 
OPPORTIMTYEOR 1988  EXCELLENT  SALARY,  BONUS,  CAR  b  BENEFITS 


OurCompany  is  part  of  a  world  wide  health  care  group  with 
salesoj  over£600M. 

We  are  growing  rapidly  in  the  U.K.  in  the  fields  of  ethical 
pharmaceuticals,  hospital  and  retail  i -.hemist  products,  and  were 
among  the  pioneers  of  generic  pharmaceuticals  in  this  country. 

As  a  result  oj  the  need  to  launch  a  number  oj  new  products  in 
1988.  the  Berk  Generics  division  of  Borer  Health  Care  is  setting  up  a 
highly  professional  sales  team  w  hose  task  will  be  to  sell  the  highest 
quality  generic  pharmaceuticals  to  retail  pharmacists. 

The  training  and  field  support  you  will  enjoy  as  part  of  a  major 
health  care  group  will  be  second  to  none,  and  f  urther  career 
development  opportunities  are  excellent. 
The  territories  will  he  as  follows: 
Scotland  Hast  Midlands 

N.  England  East  Anglia 

X'.E.  England  North/East  Home  Counties 

N.W.  England/N.  Wales  South/West  Home  Counties 

Yorkshire/ 1  lumbi  '.rsidt  ■  South  Coast 

S.  Wales/ West  Country  South  West  England 

West  Midlands  South  East  England 


Ideally,  candidates  will  be  aged  25-45.  have  a  good  standard  of 
education,  and  experience  of  retail  sales  I  preferably,  but  not  essentially, 
to  retail  pharmacy). 

Drive,  energy  and  the  determination  to  succeed  are  essential  qualities 
The  reward  package  includes  an  attractive  basic  salon,',  generous 
incentive  scheme,  choice  of  Company  car.  pension,  private  health 
insurance  and  other  benefits  normally  associated  with  a  major 
International  Company. 

For  further  information  please  write  or  telephone  Ian  Fogg. 
Terry  Spickett  or  Steve  Charles,  quoting  reference  number  318 
(in  strictest  confidence!.  Network  Selection.  32  High  Street. 
Winchester.  Hampshire  S023  9HL. 
Telephone:  0962  843000  (24-hour  service). 

Rorer 


Health  Care  Limited 


Situations  Wanted 


Business  Opportunities 


r 


FREELANCE 
COMMERCIAL 
AGENT 


with  30  years  experience  and 
established  connections  seeks 
agency  in  the  Herts,  Essex,  E. 

London,  E.  Anglia  area. 
Preferably  in  chemist  sundries 
and  fancy  goods. 


BOX  C&D  3228 


J 


TOO  YOUNG  TO 
RETIRE 

Pharmacist  having  sold  his  London  West  End 
business  after  35  years  is  seeking  new 
ventures.  Time  and  some  capital  available. 
Anything  concerned  with  pharmacy  and 
beauty,  etc,  etc  considered. 

Reply  to: 
Box  No.  3229 
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APPOINTMENTS  


PRODUCT  MANAGEMENT 

Retail  Pharmacy  Medicines 
Attractive  Salary + Benefits + Car  Based  Staines  UK  Head  Office 


Merrell  Medicines  is  the  established,  fast-growing 
retail  pharmacy  division  of  Merrell  Dow  Pharmaceuticals  Ltd 
-  one  of  the  world's  leading  pharmaceutical  companies. 
Our  OTC  range  includes  several  well  known  brands  and 
enjoys  very  strong  marketing  support:  we  also  enhance 
our  excellent  relations  with  the  pharmaceutical 
profession  through  services  which  include  assistant 
training. 

Continued  business  growth  and  forthcoming  new 
products  means  we're  looking  for  a  Product  Marketing 
Manager  to  join  our  established  UK  Marketing  Team. 

Reporting  to  the  Senior  OTC  Product  Manager  and 
working  from  our  Staines  Head  Office,  you  will  be  directly 
responsible  for  the  marketing,  positioning  and 
profitability  of  several  key  products  -  including  some  still 
underdevelopment. 

This  key  role  calls  for  considerable  knowledge  of  the 
retail  pharmacy  market  and  good  product 
management  skills.  Drive,  imagination  and 


.Merrell 
Medicines 


organisational  ability  are  essentials.  You  must  also  be 
personally  mobile  as  you  will  be  responsible  for 
promotional  activity  throughout  the  UK,  working  closely 
with  field  sales  management. 

Probably  aged  between  25  and  35,  well  educated, 
with  a  good  track  record  in  product  management 
(ideally  OTC),  your  background  should  ideally  include 
selling  to  retail  pharmacists. 

If  you  match  our  needs  you  can  look  forward  to  a 
worthwhile  and  challenging  post  with  considerable  career 
development  promise.  You'll  also  enjoy  a  competitive 
salary,  a  quality  company  car,  private  health  insurance 
and  a  contributory  pension  scheme. 

To  apply,  send  your  CV  plus  current  salary  details  to: 
Venetia  Probert,  Personnel  Officer, 
Merrell  Dow  Pharmaceuticals  Ltd., 
Stana  Place,  Fairfield  Avenue, 

Staines, 

Middlesex  TW18  4SX. 


Confidence  in  pliarmacy 
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APPOINTMENTS 


RIVERSIDE  HEALTH  AUTHORITY 

ST  STEPHEN'S  HOSPITAL 

FULHAM  ROAD 

CHELSEA 

LONDON 

SW10  9TH 

PHARMACY  TECHNICIAN 

St  Stephen's  Hospital  needs  just  one  more  technician  to  complete 
the  friendly,  well  integrated  team  of  staff  in  the  modern 
pharmacy  of  this  teaching  hospital. 

Technicians  are  given  responsibility  for  their  own  wards  and  are 
well  supported  by  a  team  of  pharmacy  assistants  who  fill  orders 
and  restock  shelves.  Technicians  work  on  rotation  gaining 
experience  in  in-patients,  out-patients  and  small  scale  non 
sterile/sterile  production  services.  Senior  technicians  organise 
the  technicians  in  close  liaison  with  the  pharmacists. 

The  pharmacy  at  St  Stephen's  is  committed  to  staff  training 
and  development  at  all  levels.  In  work  hours  pharmacy 
technicians  attend  a  well  established  series  of  seminars  and 
workshops  concerning  practical  therapeutics,  pharmacy 
practice,  communications  and  management. 

If  you  want  to  know  more  contact  Janet  Brown,  Senior 
Technician  or  Joanne  Prickett,  Principal  Pharmacist  for  an 
informal  chat/application  form. 

Telephone:  01-352  9105  (direct). 
Closing  date:  12/12/87 


Stock  for  Sale 


CROYDON  HEALTH  AUTHORITY 
MAYDAY  HOSPITAL 

PHARMACY  TECHNICIAN 

To  join  a  team  providing  a  comprehensive 
Pharmaceutical  Service  to  the  District. 

The  post  is  rotational  and  includes  dispensing  for  both 
in-patients  and  out-patients,  drug  distribution  to  wards 
and  departments,  not-sterile  manufacturing  and 
aseptic  dispensing  including  TPN. 

There  is  full  support  in  all  areas  from  our  team  of 
Pharmacy  Assistants. 

Full  in-service  training  will  be  provided. 

The  District  is  fully  computerised  and  there  are 
opportunities  to  be  involved  with  stock  control  and 
purchasing. 

Accommodation  may  be  available. 

Part-time  or  job  sharing  may  be  considered. 

For  further  information  or  to  arrange  an  informal  visit 
please  contact  Carol  Walsh,  District  Pharmaceutical 
Officer,  or  Shirley  Smith  Senior  Pharmacy  Technician 
at  Mayday  Hospital,  Mayday  Road,  Thornton  Heath, 
Surrey,  Tel:  01 -684  6999.  Ext.  3472. 
Please  quote  Ref:  981. 


f  SPECIAL  OFFERSA 

*     D.M.  WHOLESALE  SUPPLIES  LTD  » 


Unit  B,  277  Abbeydale  Road 

Opening  Hours: 

Off  North  Circular  Road 

Monday-Friday  10am-8pm 

WEMBLEY.  Middx  HAO  1WQ 

Saturday-Sunday  9am-4pm 

Tel:  01-991  2522 

(Till  Christmas) 

PAMPERS 

DURACELL  MN  1500 

All  carry  packs  £5  25  each 

1x4  99p  each 

All  walno  nartc  f  10  RO  parh 
Mil  VdlUc  pdLrvb  L  tu.  Jw  Col." 

NIVEA 

BELLAIR 

50ml  1x12  £4  59 

N/P/R  175ml  1x12  £3.30 

OILOFULAY 

KODAK  FILMS 

125ml  1x12  £17.99 

1  5%  discount  off  trade 

SUNSILK  HAIRSPRA Y 

FLASHES 

200ml  +  25ml  extra  1x12  £6  99 

Magicubes  1x20£15  80 

Flipflash  1x20  £29  00 

HARMONY  HAIRSPRA Y 

GILETTE 

200ml  +  25ml  extra  1x12  £6.99 

Gil  5's  1x20  £14.99 

ELNETT  HAIRSPRA Y 

Contour  5's  1x20£14.99 

450ml  *  75ml  STD  free  1x6  £1  1  99 

BIC 

RECITAL 

Disposable  5's  1x40  £9  60 

1x3  £4  39 

VICKS 

NICE  N  EASY 

Vaporub  1x12  £7.20 

1x3  £4  20 

SinexSpray  1x12  £9  48 

HEAD  &  SHOULDERS 

CLINOMYN 

300ml  1x6  £7  79 

75ml  1  x6  £2  79 

Plus  a  wide  range  of  Branded  perfumes  —  Gift  Sets  — 
Toiletrie  and  Sundries  available 
*  All  above  offers  are  subject  to  availability. 
*  All  prices  are  applied  for  goods  collected  and 
paid  for. 
E.&O.E. 


KODAK  FILMS  AT  DISCOUNT  PRICES 


Pick  and  choose  out  of  the  biggest 
selection  of  branded  perfumery 


FOR  PRICE  LISTS 
01-960  0319 
01-960  5752 


PASCOS  (LONDON) 
425c  HARROW  ROAD, 
LONDON  W10  4RE 
OPEN  SONDAYS 
10am-2.00pm 


NEXT  DAY  DELIVERY  SERVICE  F.O.C.  ANYWHERE  IN  UK. 


Overseas 
Opportunities 


SUNNY  SOUTH  TESER1FE 


Co-ownership  of  deluxe 
apartments  (not  Timeshare)  on 
five  star  pebble  beach  within 
Ainarillo  Golf  Complex. 
For  further  details  riiix: 


NORTH  WAY TRAVEL 

051-525  9397/8 
GERRY  GOULD  MPS 


PERFUMES 

&  COSMETICS 

A  VERY  WIDE 
SELECTION  OF 
BRANDED  Er  NON 
BRANDED  LINES 
SHURE  ENTERPRISES  LTD 
5/7  GREAT  EASTERN 
STREET,  LONDON  EC2 
TEL:  247  3122/9293 
Please  send  S.A.E.  for 
price  lists  and  special 
offer  lists  for  Christmas. 
Timings: 
Mon-Fri  10.00-6.30. 
Saturday:  Closed. 
Sunday  9.30-2.30. 


I 
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Stock  lor  Sale 


CHRISTMAS 
SPECIALS! 

GLORIA  VANDERBILT  50g  EDT  SPRAY  Our  price  £6.95  MRP  £  1 4.00 

MADAM  ROCHAS  7ml  Perfume  Our  price  £  1 3.00  MRP  £32.00 

CHARLIE  1 00ml  Cologne  Spray  Our  price  £ 5.50  MRP  £  1 1 .95 

ESTEE  14g  Purse  Spray  Our  price  £8.20  MRP  1 1 .50 

AZZARO  75ml  Aftershave  Our  price  £7.25  MRP  £  1 2.95 

GUCCI  30ml  EDT  Spray  Our  price  £5.95  MRP  £9.95 

COTY  LAIMANT  26g  Spray  Our  price  £1.75  MRP  £3.95 

JE  REVIENS  28g  Spray  &  Refill  Our  price  £5.25  MRP  £  1 9.99 

CHIQUE  25ml  Cologne  Spray  Our  price  £2.25  MRP  £4.95 

CHARLIE  DAZZLER  Talc  &  Spray  Set  Our  price  £4.75  MRP  £  1 1 .95 

DIOR  50ml  EDC  Spray  Our  price  £9.10  MRP  £12.50 

CHANEL  No  5  50ml  EDT  Our  price  £  1 3.60  MRP  £  1 8.00 
Hundreds  of  gift  sets  in  stock  including  Aramis,  Kouros, 
Rochas,  etc,  etc. 

Please  telephone  for  a  complete  price  list  and  details  of 
other  current  special  offers. 
MINIMUM  ORDER  ONLY  £100.00. 
DELIVERIES  NATIONWIDE  BY  SECURICOR 


^PHARMACEUTICALS 


★  DISCOUNT  UK  GENERICS 

★  EEC  INTERTRADE  ETHICALS 

★  PERFUMES  •  AFTERSHAVES 

★  CLEARANCE  LINES 


N.  9  BARMOOR  TERRACE 
RYTON 

TYNE  AND  WEAR,  NE40  3BB 
Tel:  (09 1 )  4 1 3  5069  (4  lines)  Orders 
(06614)2253/3986 


Administration 
Telex:  895051 1  (Attention  Tester) 
Fax.  091-281  8430 


KIS  MAGNUM  SPEED  MINILAB 

(Complete) 
4  Month's  Warranty.  4  Years  Old. 
Offers. 
Telephone: 
0265-3177 


Shopfitting 


L 


LUX  LINE 

SH0PFITTERS  FOR  THE  PHARMACY 

REFITS,  NEW  INSTALLATIONS,  CEILINGS,  SHOPFRONTS, 
ELECTRICAL,  FINANCE,  NPA  &  NUMARK  APPROVED. 
SO  CONTACT  US  NOW. 

LUXLINE  LTD 

8  COMMERCE  WAY,  LEIGHTON  BUZZARD,  BEDS 
TEL:  0525-381356 


D.J.  SHOPFITTINGS 

For  the  chemist  who  requires  display 
shelving  of  high  quality  at  reasonable  prices. 
Design  and  installation  services,  customised 
dispensary  fittings,  credit  facilities  and 
showroom. 

Telephone:  01-773  1921 
0 1-33 7  5779 


Shopfitting 


V 


marspec 

^3 SHOPFITTING  LTD 


A  complete  shopfitting  and  design  service,  at 
competitive  prices  for  the  pharmacist. 


Southern  Office: 

Unit  4b, 
Grace  Road, 
Marsh  Barton, 
Exeter,  Devon 
Tel:  0392  216606 


Northern  Office: 

4  Prestwood  Court, 
Leacroft  Road, 
Risley,  Warrington, 
Cheshire 

Tel:  0925  827292 


IEXDRUM 

L_  STORE  FITTERS -J 


0626-834077 

COMPREHENSIVE  DESIGN.  MANUFACTURE  AND 
INSTALLATION  SERVICE  FOR  THE  RETAIL  PHARMACY 


KING  CHAIUES  BUSINESS  PARK,  OLD  NEWTON  ROAD  HEATHFlELD  DEVON  TQI2  6UT 


Labels 


FOR 


DELIVERED  IN  14  DAYS  -  Off  NO  CHARGE  -THAT'S  THE  PARK  PRINTING  PLEDGE 
Phone  for  details  NOW 051  -708  8800    u^Zufs/tN.3  *' 


FREE 


PRICE  GUN 
OR  LABELS 

Buy  a  quantity  of  price  labels 
and  you  can  choose  either  a 
FREE  price  gun  or  claim  a 
FREE  extra  box  of  labels 
A  box  of  45,000  Printed  Labels 
could  cost  less  than  £30!!! 


PHONE  0702  333761  (Anytime) 
LOW  PRICE  LABEL  CO  FREEPOST 
88  SOUTHBOURNE  GROVE 
WESTCLIFF  ON  SEA  SSO  8BR 


Professional  Prescription 
Computer  Labelling 


John  Richardson 
Computers  Lid 


ijfiG^    j^l                                    ►  In  I'li.irm.ii  y  l..il>ellinn 

jfiSf  *"      Aulo-I  (rder  Stoi  k  ( iontro 

■J 

mm 

■: 

jjjjjjy  **  In  Customer  Service 

In  Systems  Development 

10%  Discount  to  all  NPA  members 

FRKFPOST,  Preston  PR 5  6BR  Telephone:  (0772)  323763 
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PEOPLE 


Staff  member 
saves  the  day 

Liverpool  pharmacy  technician, 
Eileen  Ormrod,  tackled  an 
assailant  who  attacked  her  boss  as 
he  was  shutting  the  shop  in 
Breckfield  Road  on  November  4. 

Iwan  Phillips  was  knocked  to  the  floor 
as  two  men,  thought  to  be  in  their  twenties, 
tried  to  snatch  his  briefcase  which 
contained  hours  of  paper  work  but  no 
cash.  His  wife,  Yvonne,  had  been  waiting 
with  Eileen  in  the  car  but  both  women  went 
to  defend  Mr  Phillips. 

Although  Eileen  (23)  banged  her  head 
during  the  struggle  in  which  she  scratched 
one  man's  face,  she  said  she  would  do  the 
same  thing  again.  "I  didn't  stop  to  think 
about  fear.  You  can't  stand  and  watch 
something  like  that." 

Iwan  Phillips  described  the  staff  action 


When  Isle  of  Wight  Branch  Secretary 
Sarah  Insole  opened  the  refurbished  Boots 
in  Sandown  High  Street  it  was  as  a  part 
time  employee  and  Mayor  of  the  town.  She 
has  been  serving  as  a  councillor  for  three 
years.  Duties  are  fitted  round  her  work  as  a 
relief  pharmacist  with  Boots 


as  "absolutely  brilliant.  It  was  beyond  the 
call  of  duty.  What  rate  do  you  pay 
someone  for  that  level  of  professional 
loyalty?" 


Tops  for 
training 


The  pharmacy  at  St  George's 
Hospital,  Tooting  and  Glaxo 
Operations  UK  have  won  two  of  60 
new  Manpower  Services 
Commission  National  Training 
Awards. 

The  national  judging  panel,  chaired  by 
former  ICI  chief  executive  Sir  John 


Kirby  &  Sons  Chemists  recently  joined 
with  other  shopkeepers  and  customers  in 
Tisbury,  Salisbury,  in  a  day  of  Victorian 
celebtrations  to  mark  the  centenary  of  the 
Village  Hall.  Pictured  here,  pharmacist 
Idris  Kfrby  with  assistants  Donna  Young 
(left)  and  Joanne  Burt  who  joined  with 
other  shopkeepers  dressing  themselves 
and  their  windows  in  costumes  of 
yesteryear.  They  saw  Black  Rod,  Air 
Marshall  Sir  John  Gingell,  resident  of 
Tisbury,  knock  three  times  on  the  Hall's 
door 


Harvey-Jones,  considered  1,200  entries. 
At  St.  George's  pharmacists  have  so  far 
completed  the  course  in  dealing  with 
problems  referred  by  medical  and  nursing 
staff  and  understanding  drug  prescribing 
and  administering  problems. 

And  at  Glaxo,  a  training  programme 
was  developed  for  250  staff  operating  the 
new  cephalosporins  production  building. 

Having  been  selected  both  will  now  be 
able  to  display  the  Award,  and  feature  the 
logo  on  stationery,  promotional  literature 
and  any  advertising. 


Changing  force 

Parke-Davis  Research  Laboratories 
have  this  week  restructured  their 
sales  forces  at  Parke-Davis. 

The  Warner  medical  force,  with  54 
representatives  led  by  Stuart  Andrews, 
will  promote  antibiotics,  NSAIDs  & 
peripheral  vasodilators  to  GPs  and 
pyschotropics  to  hospitals.  Parke-Davis 
medical  has  27  representatives  under  Tim 
Whitehead,  and  will  promote 
cardiological,  gynaecological  and 
opthalmological  products  to  GPs  and 
anticonvulsants  to  hospitals. 

And  the  hospital  force,  of  nine 
representatives  led  by  Paul  Millwaters,  will 
promote  antibiotics  and  cardiovascular 
products  in  key  hospitals.  Colin  Macnab 
continues  as  general  sales  manager  for  all 
prescription  products. 


CPP  seeks  to 
reward  good 
practice 

The  College  of  Pharmacy  Practice  is 
seeking  nominations  for  the 
Schering  Award  for  outstanding 
contributions  to  pharmacy  practice. 

The  award  is  to  be  presented  at  the 
College's  annual  meeting  next  April  and  is 
intended  for  work  done  in  any  field  of 
practice-research,  administration,  new 
developmental  and  experimental  work. 

All  nominations  should  be  supported 
with  an  additional  note  (about  100-200 
words)  and  should  be  sent,  in  strict 
confidence,  to  the  CPP  Administrator  by 
December  31  at:  Bell  House,  111  Lambeth 
Road,  London  SE1  7JL. 
□  Mr  Keith  Ackroyd,  managing  director 
of  Boots  retail  and  Mr  P.L.M.  Davies, 
business  general  manager  of  the  health 
care  business  centre,  recently  presented 
officers  of  the  College  with  a  cheque  to  be 
used  to  furnish  the  discussion  area  of  the 
conference  room.  The  company 
generously  supported  the  College  in  its 
early  days. 


Economic  advisor  to  Mr  Gorbachev,  Abel 
Aganbegyan,  Academician  of  the  Soviet 
Academy  (left)  pictured  on  his  first  visit  to 
Britain  this  week.  Part  of  the  ten  day  tour 
involved  a  call  at  Napp  Laboratories  on  the 
Cambridge  Science  Park  to  discuss  British 
industry  /University  colloboration,  and  the 
possible  application  of  the  Science  Park 
concept  in  the  Soviet  Union.  He  is 
welcomed  by  research  director  at  Napp, 
Stewart  Leslie 


Typesetting  and  graphics  by  Magset  Ltd,  Sidcup,  Kent  Printed  by  Riverside  Press  Ltd,  Whitstable,  Kent  Published  by  BENN  PUBLICATIONS  LTD,  Sovereign  Way,  Tonbridge,  Kent  TN9  1RW 
Registered  at  the  Post  Olhce  as  a  Newspaper  25/19/8s  Contents  Benn  Publications  Ltd  1987.  All  rights  reserved  No  part  oi  this  publication  may  be  reproduced,  stored  in  a  retrieval  system,  mechanical 
photycopying,  recording  or  otherwise  without  the  prior  permission  of  Benn  Publications 
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Manufacturing  &  Distributing  Services 


PARACETAMOL  TABLETS 

IN  BULK,  BLISTER  PACKS,  BOTTLES  OR  STRIP 
CONSUL T 

THE  WALLIS  LABORATORY  LTD 

11  CAMFORD  WAY,  SUNDON  PARK 
LUTON  LU3  3AN 
Tel  0582  584884 
Telex  825335  WALLAB  G 


EUROPE'S  LEADING  MANUFACTURER  OF 
PARACETAMOL  TABLETS  BP 


"DORMEL"  MINIATURE  FEEDER 

from  John  Dowell  &  Sons  Ltd  of  Saffron  Walden 


Suppliers  of  the  "Dormel"  Infant  Miniature  Feeder  &  Sparelatex  Teats  for 
well  over  50  years  —  obtainable  from  the  majority  of  Chemist  Wholesalers. 

Orders  (wholesale  only)  and  enquiries  to: 
John  Dowell  &  $on»  Ltd,  c/o  R.  Higgs,  264  St  Barnabas  Road, 
Woodford  Green,  Etiex  IG8  70P.  Phone:  01-504  8718. 


The  most  comprehensive  contact  lens  solution 
service  available  today. 
WE  OFFER - 
FREE  delivery  on  ALL  orders.  Over  95%  of  ALL 
orders  delivered  within  24  hours.  All  solutions 
available  in  singles.  Updated  price  list  every  2 
months. 
Exciting  bonus  offers. 

HOTLINE  (0332)  360464 

MID-OPTIC  LTD 
FREEPOST,  DERBY  DE2  8BR. 


Products  that  work... 

for  you  and  your  customers 


CALSALETTES* 


LAXATIVE  TABLETS 

Gentle  yet  effective  Contains  the  pure 
vegetable  laxalive  Aloin  Relieves  constipation 
the  natural  way  Now  available 
in  new  60  tablet  packs  sugar 
coated  and  uncoated 
presentations  -  for  over 
the  counter  sale 


ORAL  PROCAINE 
CAPSULES 

Available  in  boxes 
of  30  and  150 


These  products  are  available  from  you 
local  wholesaler  and  promoted  direct 
to  your  customers 
'Trade  Mark 


TORBETOL* 


ACNE  LOTION 

JA  non-keralolytic  bacterial  lotion  for  spots,  pimples 
and  Acne  Promotes  rapid  healing  by  destroying 
pimple-producing  bacteria,  so  reducing 
inflammation  and  clearing  blocked  pores  Now 
available  in  new  50ml  pack  for  over  the  counter  sale 


TORBET  LABORATORIES  LTD. 

Maidstone,  Kent  ME15  900  Tel:  0860  319350 
A  British  owned  company 


Contract 
Manufacturing 

We  have  the  capacity  and  experience  to  manutacture 
over  1 000  million  tablets  and  fill  over  1 00  million 
capsules  per  year. 

Almost  every  generic  product  can  be  supplied  under 
your  name  or  ours.  Licensed  by  the  DHSS. 
M  A.  Steinhard  Ltd.  32-36  Minerva  Road,  London 
NW106JH.  Tel:  01-9650194 

Steinhard 


Apeils-Umdasch 

[u^hi,  designed  to  sell 


Apeils-Umdasch 

-  together,  a  splendid 
shopfitting  combination 
and  one  that  works. 


Apeils  Systems  Limited, 

Unit  P,  Kingsway  Trading  Estate, 
Kingsway,  Luton, 
Bedfordshire  LU1  1LP. 
Telephone:  Luton  (0582)  4571 1 1 . 


The  Right  Choice  at  the  Right  Price 

Shopfitting 

7  BUF*  Complete 
System 


Whatever  your  shopfitting  requirements 
ZAF  have  the  answers... 


*  Quality  Equipment 

*  Quality  Design 

*  Quality  Service 

Full  range  of  Dispensary  fittings 


' '  FREE  *  *  QUOTATIONS 
NATIONAL  NETWORK  OF  LOCAL  CONSULTANTS 
NATIONAL  INSTALLATION  SERVICE 
EXCELLENT  FINANCE  FACILITIES  AVAILABLE    /  . 


for  the 
Progressive 
Pharmacist 
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CP  Pharmaceuticals  will  continue 

to  supply  the  Hypurin  range 

of  highly  purified  bovine  insulins. 


HYPURIN 


Highly  purified  bovine  insulin 


A  straightforward  transfer  to  HYPURIN 
highly  purified  bovine  insulins 

Current  Bovine  Insulin  Equivalent  HYPURIN  Insulin 
Soluble  insulin  ^  Hypurin  Soluble 

Neutral  insulin  ^  Hypurin  Neutral 

Isophane  insulin  ^  Hypurin  Isophane 

Insulin  zinc  suspension  ^  Hypurin  Lente 

—  ^  Hypurin  Protamine  Zinc 


Onset,  peak  activity  and  duration  of  action  in  hours  (approx) 
D        4        8       12       16      20      24      28      32  36 
2        6       10       14       18      22      26      30  34 

:  :iii»miiiin 


::: 


PRESCRIBING  INFORMATION  Presentation  Insulin  injections  prepared  from  highly  purified  bovine  insulin,  lOOu/ml  in  10ml  vials.  Hypurin  Neutral  - 
Neutral  insulin  injection  BP;  Hypurin  soluble  -  Insulin  injection  BP.  Hypurin  Isophane  -  Isophane  insulin  injection  BP;  Hypurin  Lente  -  Insulin  Zinc 
suspension  (mixed)  BP;  Hypurin  Protamine  Zinc  Insulin  BP.  Uses  Treatment  of  insulin-dependent  diabetes  mellitus.  Dosage  and  administration  As 
determined  by  the  physician.  Hypurin  Neutral  or  Hypurin  Soluble  may  be  given  subcutaneously  (s/c),  intramuscularly  (i/m)  or  intravenously  (for  rapid  effect). 
Hypurin  Isophane  and  Hypurin  Lente  are  usually  given  s/c  but  may  be  given  i/m  for  more  rapid  effect.  Hypurin  Protamine  Zinc  Insulin  is  administered  s/c. 
Contra-indications,  side  effects,  warnings  Insulin  is  contra-indicated  in  hypoglycaemia.  Patients  transferred  to  Hypurin  from  other  commercially  available 
insulins  may  require  dosage  adjustment.  Insulin  requirements  may  change  in  response  to  illness,  pregnancy  or  stress.  Insulin  overdosage  may  cause  hypoglycaemia. 
PL  numbers  and  basic  NHS  cost  (per  10ml  vial)  Hypurin  Neutral  4543/0203  £6.80,  Hypurin  Soluble  4543/0200  £6.30,  Hypurin  Isophane  4543/0196  £6.90, 
Hypurin  Lente  4543/0214  £6.90,  Hypurin  Protamine  Zinc  4543/0199  £7.40.  Further  information  is  available  on  request  from  CP  Pharmaceuticals, 
Wrexham  Industrial  Estate,  Wrexham,  Clwyd,  LL13  9PX.  Tel:  (0978)  661261. 


CP  Pharmaceuticals  Ltd 
Wrexham  UK 


